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LBS Bina’s Cameron 
Centrum phase one 
launched
Property developer LBS Bina Group 
Bhd (LBS) launched the fi rst phase of 
the largest integrated development 
in Brinchang, Cameron Highlands 
on May 3.

Precinct 1 of Cameron Centrum 
comprises 58 commercial shop units 
of 2, 3 and 5 storeys with built-ups from 
2,207 sq ft to 9,214 sq ft. Prices are from 
RM1.46 million to RM5.55 million.

Precinct 1, which also comprises 
a 158-room boutique hotel, sits on a 
5.66-acre leasehold site and has a 
total gross development value (GDV) 
of RM183 million. The project is ex-
pected to commence construction by 
August this year.

LBS managing director Tan Sri Lim 
Hock San said the group will also be 
launching another fi ve blocks of ser-
viced apartments at its Bandar Saujana 
Putra township in Selangor totalling 
1,437 units, in June or July this year.

HK’s Nan Fung puts 
KL land up for sale
Hong Kong-based Nan Fung Group 
plans to dispose of several parcels of 
land in Kuala Lumpur measuring a to-

tal of 33 acres for an estimated RM700 
million, according to a report in The 
Edge Financial Daily on Tuesday.

They include two parcels in Jalan 
Ampang measuring 6.35 acres in to-
tal, a 25-acre tract in Ulu Klang near 
Bukit Antarabangsa and a 1.82-acre 
parcel in Desa Petaling.

According to the report, two 
sources commented that Nan Fung 
has requested real estate agents 

to submit a request for proposal 
(RFP) for a planned sale.

One of the parcels in Jalan Am-
pang — two adjacent freehold lots 
measuring 0.955 and 3.062 acres 
— is located next to the Thai em-
bassy. The smaller plot is zoned 
for residential purposes while the 
larger is for commercial use.

The other parcel in Jalan Ampang 
— two contiguous freehold lots meas-
uring 1.073 acres and 1.256 acres — is 
located near the Chinese embassy.

Malaysia ranks fi fth in 
Global Infrastructure 
Investment Index 2016
Malaysia has been placed fifth 
in the Global Infrastructure In-

vestment Index (GIII) 2016 in the 
ranking by global design and con-
sultancy firm Arcadis. Malaysia 
has climbed two positions from the 
last Index in 2014.

Arcadis Asia head of client 
solutions Graham Kean said in a 
statement on Tuesday that Malay-
sia remains the second most at-
tractive country for infrastructure 
investment in Asia.

“Malaysia’s strong economic 
performance and continued long-
term investment in infrastructure 
have made the market attractive 
for private/inward investment,” 
Kean said in a press release.

The biennial report ranks 41 
countries on their attractiveness 
to infrastructure investors.

The report highlighted that the 
most attractive markets for investors 
are those with the strongest growth 
potential, most secure business en-
vironments, well-established legis-
lative and regulatory systems, and 
stable political environments.

Singapore came out on top fol-
lowed by Qatar, the United Arab 
Emirates and Canada. Some mega 
infrastructure developments in 
Malaysia that helped to elevate its 
ranking include the Klang Valley 
MRT Line, the 2,000km Pan Bor-
neo Highway and the West Coast 
Expressway.

Social media 
focus for Sime 
Darby Property’s 
Subang Jaya 40th 
anniversary
Sime Darby Property Bhd is capi-
talising on social media via digital 
platforms like Facebook, Instagram 
and YouTube, to mark Subang Jaya’s 
40th anniversary celebration.

In a statement, Sime Darby 
Property said the social media 
campaign is aimed at amplifying 
the developer’s story of develop-
ing sustainable communities and 
celebrating lives in Subang Jaya, 
Selangor. The campaign began in 
March and would run until June.

“The campaign call-out has 
reached over 1.6 million users on social 
media to date that drove comments in 

the hundreds, where users shared 
their personal stories of Subang Jaya. 
These stories were shortlisted and 
will be woven into an exclusive song 
dedicated to Subang Jaya.

“Through this campaign, Sime 
Darby Property will potentially be 
the fi rst developer in the world 
to produce a crowdsourced 
music video for a township 
that will be utilising the 
latest 360-degree tech-
nology that gives view-
ers total immersion from 
their mobile devices,” the 
developer said.

KLK Land Property Talk
Date: May 7 (Sat)
Time: 12pm to 3pm
Venue: KLK Land Property Gallery, 
Menara KLK, Mutiara Damansara
Contact: (03) 6039 9599
KLK Land is organising a 
property talk where visitors 
can get expert opinions 
about property investment. 
Adrian Un from SkyBridge 
International will be speaking 
on “How to profi t from smart 
leveraging” while Faizul 
Ridzuan from FAR Capital will 
talk about “2016: A recovery 
for Malaysian property?”. Call 
to RSVP your attendance.

MCT new property gallery 
opening
Date: May 7 and 8 (Sat and Sun)
Time: 10am to 5 pm
Venue: Cybersouth Show 
Unit, Dengkil, Selangor
Contact: (019) 243 5071
MCT Bhd will be opening its 
new property gallery at its 
Cybersouth show unit this 
weekend. Event highlights 
include a satay buff et, 3D 

photobooth, 
wall 
climbing 
activity and 
origami 
workshop.

18th International 
Surveyors’ Congress
Date: May 12 and 13 (Thurs and Fri)
Time: 8am to 5.45pm (Thurs) 
and 9am to 2.45pm (Fri)
Venue: Hotel Istana, 73, Jalan 
Raja Chulan, Kuala Lumpur
Contact: (03) 7955 1773
The annual congress organised by 
the Royal Institution of Surveyors 
of Malaysia (RISM) is themed 
“The Resilient Professional – 
Thriving in a Changing Economy”. 
It aims to look into the fast-
changing international and 
domestic landscapes in light 
of the volatility in the fi nancial, 
commodity and currency markets, 
and the transitory advantages 
business participants can 
venture into to improve their 
organisational eff ectiveness.

Woodberry Down new phase
Date: May 7 and 8 (Sat and Sun)
Time: 11am to 7pm
Venue: Straits Boardroom, Level 
2, Westin Hotel, Kuala Lumpur
Contact: (012) 326 3800 
or (012) 908 6318
The Nature Collection in the luxury 
Woodberry Down development in 

London by Berkeley Group will be 
released for sale this weekend. The 
new phase includes one, two and 
three-bedroom apartments and 
penthouses from £425,000 (RM2.47 
million). The apartments sit in the 
Zone 2 location. Amenities include 
a gym, pool, spa and concierge.

Setia Alam Mother’s Day 
Celebration
Date: May 7 (Sat)
Time: 10am to 3pm
Venue: No 2, Jalan Setia 
Indah AD U13/AD, Seksyen 
U13, Setia Alam, Selangor
Contact: (03) 3343 2255
In conjunction with Mother’s 
Day, S P Setia Bhd is organising 
a Mother’s Day Celebration at its 
Setia Alam township. There will 
be fun activities such as photo 
booths and manicure sessions 
while refreshments will be served.

Mapex Property Showcase
Date: May 11 to 15 (Wed to Sun)
Time: 10am to 10pm
Venue: 1 Utama Shopping Centre, 
Bandar Utama, Selangor
Contact: (03) 7803 2978
Organised by Rehda Youth, the 
2016 Mapex Property Showcase 
provides an opportunity for 
Rehda Youth and Rehda members 
to showcase their properties 

while engaging with the public. 
The event this year is themed 
“A Better Home for A Better 
Tomorrow” and will feature 
residential properties from 
developers such as Sime Darby, 
Mah Sing and OSK. There will 
be family activities including a 
children’s colouring contest, face 
painting and recycled craft, and a 
lucky draw for property buyers.
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Lau: The impact of DIBS will be felt 
fully this year

Soo: Put the LRT and MRT railway 
maps together with all your highway 
routes and that is where you should 
put your money 

Chen: Melbourne and Sydney 
residential supplies are steadily 
rising due to strong demand

Shoplot prices in 2015 
(RM psf)

T
here were mixed views 
among real estate ex-
perts as to when the 
property market would 
rise from its current 
slumber. While some 

were optimistic that things will pick 
up in 2017, others had yet to see 
light at the end of the tunnel.

However, there was no doubt 
among speakers and panellists at 
last Saturday’s (April 30) Th e Edge 
Investment Forum on Real Estate 
2016 (REIF 2016) that opportunities 
abound even in uncertain times. 
What an astute investor would need 
to do is research.

Do your research
From what was shared at the fo-
rum, it was obvious that doing 
one’s research on a potential buy 
is now more critical than ever in 
order to choose the right prod-
uct, the right location, the right 
developer, etc.

REIF 2016 was themed “Riding 
out the storm: Pitfalls to avoid”. 
This annual forum organised by 
The Edge Media Group was held at 
Sunway Putra Hotel, Kuala Lum-
pur. This year’s forum was pre-
sented by Sunway Property and 
supported by TheEdgeProperty.
com.

Here are the key takeaways 
from the speakers.

1. Look out for new properties 
on the secondary market

 JLL Property Services (Ma-
laysia) Sdn Bhd country head 
and managing director YY Lau 
started the ball rolling with 
her views on “Market outlook: 
Where are we at the curve?”. 
Lau held an optimistic view 
that the property market will 
begin to recover next year and 
believes that now is a good 

R E P O R T S  BY  TA N  A I  L E N G , 

R A C H E L  C H E W  A N D  N ATA L I E  K H O O

Key takeaways from
The Edge Investment Forum on Real Estate 2016

time to buy. One could look out 
for properties on the secondary 
market from owners who are 
exiting from the Developer In-
terest Bearing Scheme (DIBS), 
she said. DIBS, where develop-
ers absorb the mortgage inter-
est during construction, was 
halted by the government in 
2014.

 “The impact of DIBS will be 
fully felt this year, and there 
will be a lot of choices for in-
vestors who are looking for 
opportunities,” she shared. Lau 
believes that the current mar-
ket condition is not as bad as 
most people imagine.

2. Go for shoplots near MRT and 
LRT stations

 Next up was Savills (Malaysia) 
Sdn Bhd managing director Al-
lan Soo who spoke on the topic 
“Investing in retail – shoplots 
or shop offices?” While this 
property type seems to have 
lost its luster among investors, 
Soo believes shoplots in resi-
dential growth areas where its 
supply is low and in areas sup-
ported by a strong transport 
infrastructure such as the LRT 
and MRT lines are worth con-
sidering. He cited the example 
of the upcoming Pavilion Mall 
in Damansara Heights where 
there are two MRT stations, 
500m from each other.

 “Of course to rent a retail space 
in a big mall is going to cost 
a lot, so people can actually 
consider investing in a shop-
house at Jalan Kasah [in Da-
mansara Heights],” he said. He 
also mentioned Bandar Tasik 
Puteri and Bandar Puchong 
due to the LRT extension and 
the large population in those 
areas.

 “Investing in a property re-
quires a lot of research. You

CONTINUES ON PAGE 6

A DOWNTURN
Investing during

SOURCE: SAVILLS RESEARCH

Download the forum slides from 
TheEdgeProperty.com  from May 9!
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C
heck your risk appetite 
and start investing as 
this is as good a time 
as any to invest in real 
estate be they physical 
assets, property stocks 

or real estate investment trusts 
(REITs).

Industry experts held this view 
during a panel discussion entitled 
“Where to put your money – real es-
tate, stocks or REITs?” at Th e Edge 
Investment Forum on Real Estate 
2016 (REIF 2016) on April 30.

For housebuyers especially, this 
is a good time to buy as the market 
correction which started last year 
will continue this year, said panel-
list Sunway Bhd managing director 
of the property development divi-
sion for Malaysia and Singapore 
Sarena Cheah.

She said the banking sector is 
well-capitalised while non-per-
forming loans are declining, which 
means borrowers still have the abil-
ity to service their loans.

Cheah noted that property pric-
es have been on the uptrend for 
the past 10 years with an average 
capital appreciation of 8% to 9% 
from 2005 to 2015, buoyed by a 
healthy employment rate and low 
interest rate.

“Property price growth for 2015 
had dipped 2% compared with 
2014, but the compounded annu-
al growth rate (CAGR) of capital 
appreciation had achieved 12%,” 
she shared.

“Property investment is a safe 
investment as it is one of the basic 
necessities. Strong demand will 
continue to support the capital 
appreciation of properties,” she 
added.

However, she advised investors 
to study the location, the developer 
and the future growth potential of a 
property or project before buying.

Also on the panel were Kenanga 
Investment Bank Bhd head of eq-
uity research Sarah Lim and Axis 
REIT Managers Bhd chief executive 

HARIS HASSAN | TheEdgeProperty.com

REIT vs investment asset classes

Malaysian property and its economic cycles the past 25 years
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Asian Financial Crisis

1997 vs. 1998:   23%
5 years CAGR: 9.96%  

Global Financial Crisis

2008 vs. 2009:   8%
5 years CAGR: 7.79%  

Soft economic outlook
* Global uncertaintly
* Tightening of leading 
 guidelines by banks
* GST implementation

2014 vs. 2015:   2%
5 years CAGR: 12.10%  

Kenanga Investment Bank’s 
sales and earnings estimate
(y-o-y growth) for property 
stocks in Bursa Malaysia

KENANGA SALES 
ESTIMATES

Y-O-Y CHANGE FY16/17E  FY17/18E

 (%) (%)

CRESNDO* -70 42

ECOWLD 33 13

HUAYANG -19 10

IOIPG* -10 0

KSL* -40 44

MAHSING 0 9

MATRIX 36 -12

MRCB* 1 0

SPSETIA* -7 0

SUNWAY -17 20

UEMS* -36 7

UOAD* 25 20

Simple Average 

w/o ECOWLD**  -12 10

Weighted Average 

w/o ECOWLD** -6 6

** We excluded ECOWLD earnings growth from 
average calculations as their property earnings 
are at maiden stages and will only normalise in
FY17.

SOURCE: KENANGA RESEARCHSOURCE: SUNWAY BHD

SOURCE: AXIS REIT MANAGERS BHD

Market correction 
to continue in 2016

offi  cer and fi nance director Leong 
Kit May. Th e Edge Communications 
Sdn Bhd and Th e Edge Property Sdn 
Bhd managing director Au Foong 
Yee was the moderator.

Lim expected property prices 
to plateau for the next few years 
before the next upcycle.

“Th e big rally in transaction vol-
ume and prices in 2010 to 2012 was 
supported by the baby boomers 
who were in their late 30s or early 
40s. Th e next upcycle will depend 
on the next generation which would 
be the Millennials,” she explained.

In the near term, Kenanga In-

vestment Bank has placed an “un-
derweight” rating on the property 
sector as it expected property stocks 
to be volatile and eventually be 
range-bound due to the absence 
of catalysts, while earnings risks 
remain.

However, steady defensive big-

cap players such as UOA Bhd and 
S P Setia Bhd have light balance 
sheets and high exposure to areas 
in the Klang Valley while Sunway 
Bhd and Eco World Development 
Group Bhd are worth looking at, 
she said.

Among the small to mid-capital 
players to look out for is Hua Yang 
Bhd – it is undervalued and has 
high yields.

Lim also noted that Malaysia’s 
residential supply is outpacing 
demand in the wrong segment as 
there is insuffi  cient supply for res-
idential properties priced between 
RM250,000 and RM500,000.

“Residential developments 
priced below RM500,000 consti-
tute less than 35% of most develop-
ers’ upcoming projects,” she said.

Meanwhile, REITs could be the 
cornerstone of a portfolio of quality 
assets for investors who are looking 
for lower risk and stable income 
from rental properties.

“A REIT is a listed vehicle that in-
vests in a portfolio of income-gen-
erating properties. Rents collected 
from tenants, less expenses, are 
distributed on a regular basis to 
provide stable yields to unit hold-
ers,” said Leong.

She noted that the current divi-
dend yield for Malaysian REITs is at 
6.69%, compared to fi xed deposits 
which is at 3.31% and the Employ-
ees Provident Fund’s yield of 6.40%.

“Th e benefi ts of investing in RE-
ITs include the predictability in in-
come stream in the form of distribu-
tion income, having a liquid proxy 
to physical property investment, 
transparent daily pricing, high lev-
el of disclosures and transparency, 
low entry cost and professional 
management,” she added.

On the future performance of 
MREITs, Leong said the company 
foresees no future interest hikes 
which augurs well for REITs as a 
higher interest may aff ect the trust 
companies’ ability to pay higher 
dividends.

(From left) Au, Cheah, Lim and Leong 
sharing their views on diff erent 
investment instruments



TEP 6  FRIDAY  MAY 6,  2016 •  THEEDGE  FINANCIAL DAILY    

T
aman Tun Dr Ismail and Bang-
sar are two hot freehold ad-
dresses in Kuala Lumpur, es-
pecially for landed residential 
property.

Despite having been around 
for a long time, these two established town-
ships have remained sexy to investors and 
owner-occupiers, due in part to their stra-
tegic location, connectivity and a scarcity 
of land in both addresses.

So, do not dream of paying anything less 
than a million ringgit for any kind of landed 
home in either Taman Tun Dr Ismail, pop-
ularly known as TTDI, or Bangsar.

According to Th eEdgeProperty.com data, 
terraced houses of two storeys and above 
in TTDI were transacted at an average of 
RM1.58 million in 4Q2015. Currently, list-
ings on Th eEdgeProperty.com have prices 
averaging RM1.75 million.

It must be noted, however, that plot siz-
es, built-up areas and the condition of the 
houses could vary and all these considera-
tions would impact on pricing.

Over at Lucky Garden in Bangsar, 
Th eEdgeProperty.com’s data shows the average 
transacted price in 4Q2015 for 1-storey linked 
homes to be at RM1.07 million. Current listings 
have put the average price at RM1.3 million.

Now rewind to a quarter of a century ago, 
to 1991 – that would be the year when the 
30-year-olds today were just fi ve years old. 
Did you know that 2-storey terraced TTDI 

TTDI and Bangsar – rising above the rest!

 need to understand certain 
dynamics such as the market 
trends, location, where the de-
mand is coming from and if there 
will be any upcoming activity 
generator. Put the LRT and MRT 
railway maps together with all 
your highway routes and that 
is where you should put your 
money,” Soo concluded.

3. Consider properties 
 Down Under
 Meanwhile, investors could also 

consider putting their money 
in Australia where the property 
market is stable and provides 
long-term steady returns, said 
Jalin Realty founder, owner and 
group CEO Ian Chen. Th e Aus-
tralian property investment con-
sultant in his talk on “Investing 
in properties Down Under: Have 
you missed the boat?” point-
ed out Melbourne and Sydney, 
where residential supplies are 
steadily rising due to strong de-
mand. “Th e population and de-
mand are growing strongly, and
Australia also has very low va-
cancy rates,” Chen remarked.

 “Have you missed the boat? You 
have not; in fact, there are plen-
ty of boats now. Developers are 
more innovative and there are 

‘Despite the challenges confronting the sector, the market is not dead’
more projects to be launched 
in the next three to four years. 
My advice is to choose the right 
one,” he added.

 Th e fi nal session of the day was a 
panel discussion themed “Where 
to put your money – real estate, 
stocks or REITs?”. Th e panellists 
were Sunway Bhd executive di-
rector, non-independent executive 
director Malaysian and managing 
director to the property develop-
ment division for Malaysia and 
Singapore Sarena Cheah; Kenan-
ga Investment Bank Bhd head of 
equity research Sarah Lim; and 
Axis REIT Managers Bhd CEO and 
fi nance director Leong Kit May.

4. Location, developer and
future growth catalyst

 Cheah said last year was a pe-
riod of adjustment for the
Malaysian property market, and 
that it will continue this year, of-
fering buyers a chance to look for 
potential good deals.

 “Th e time is right now, but buyers 
need to look at properties in good 
locations, developed by reputable 
companies as well as potential fu-
ture growth before making their 
decision,” she added.

5. Take a long-term view with 
stocks

 As for property stocks, Lim said 

FROM PAGE 4
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investors will need to have a 
long-term view of at least 12 to 
18 months as the stock market 
is expected to be volatile over 
2016. “For longer-term investors, 

there are deep-value developers 
backed by strong management 
while those with compelling 
yields may off er downside sup-
port,” she said.

6. Look at REITs
 Meanwhile, Malaysian real es-

tate investment trusts (REITs) 
continue to give conservative 
but stable returns. According 
to Axis REIT’s data, M-REITs 
have outperformed the FBM 
KLCI by 79% as at March 2016, 
and have always outperformed 
since 2011.

T h e  p a n e l  d i s c u s s i o n 
was moderated by The Edge
Communications Sdn Bhd and Th e 
Edge Property Sdn Bhd managing 
director Au Foong Yee. In her open-
ing speech, Au said the Malaysian 
property market has run into head-
winds as transactions have dipped 
while new property launches have 
slowed. Despite the challenges con-
fronting the sector, the market is not 
dead, she said.

“Th ere is no such thing as a good 
time to buy property. Any time is a 
good time if you know how,” said Au.

About 600 readers of Th e Edge 
attended the forum. Participants 
also took the opportunity to visit 
the booths set up by Sunway Bhd, 
Ho Chin Soon Research, as well as 
Th eEdgeProperty.com.

Read the full report in the May 9 
issue of City & Country, the property 
pullout of The Edge Malaysia.

houses back then were changing hands for 
around RM230,000? And that 1-storey linked 
houses in Bangsar went for an average of 
only RM158,000 each?

Retiree C Selvanantham and his wife, for 
instance, are currently staying in a 2-storey 
linked house in TTDI which he bought from 
the developer in the early 1980s for RM169,000.

TTDI then was not exactly a very attrac-

tive address. Selvanantham recalled how 
coming up with the down payment was not 
easy but as we now know, his foresight has 
paid off  handsomely.

Over in Bangsar, in 1984, a medical spe-
cialist paid RM150,000 for a 1-storey linked 
house on the secondary market. In 1997, 
he sold it for a whopping RM375,000! But 
he reinvested the gains in a semi-detached 

house in Damansara Heights. What a great 
investment move that was!

According to TheEdgeProperty.com, 
semi-detached houses of two storeys and 
above in Damansara Heights are listed at 
an average of RM4.77 million while the av-
erage transacted price was RM5.04 million 
in 4Q2015.

In the last 25 years, average prices of
2-storey terraced houses in TTDI have expand-
ed about six times while that of 1-storey linked 
homes in Bangsar have grown eight times!

True to market expectations, rentals, on 
the other hand, have only managed to grow 
mildly, putting pressure on yields. Th is is 
nothing new for landed property which is 
sought after for its capital appreciation as 
opposed to yields.

Th ere should not be any doubt that property 
located in a good location is more resilient to 
market downturns. While it will not be spared 
from prices going south, expect the bounce 
back to be quicker and sharper.

This is clear from the property prices 
recorded over the years (see chart). Prices 
in both TTDI and Bangsar have not only 
survived the two market downturns in the 
last quarter century, but went on to set new 
benchmarks.

Unless something drastic occurs at an 
established address, prices can be expected 
to hold and move up higher when positive 
sentiments return.

Au Foong Yee is the managing director of The 
Edge Communications and The Edge Prop-
erty. She was formerly the executive editor of 
Property and Retailing at The Edge Malaysia. 
She can be contacted at afyee@bizedge.com
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Putting the plug on inter-fl oor leakages

of the leakage within seven days. 
Th is is to determine the cause of the 
leakage/damage and to fi nd the re-
sponsible party who has to rectify 
the defect that caused the leakage/
damage. To facilitate the inspection, 

the management body is allowed to 
inspect the neighbouring units of 
the leakage and these unit owners 
are obliged to allow access to the 
management body for such purpose.

Upon completion of the inspec-
tion, the management body shall 
then issue a certifi cate of inspection 
stating the cause of the leakage and 
the responsible party that should 
rectify the problem. In the event the 
party responsible fails to carry out 

the rectifi cation work within seven 
days of receipt of the certifi cate of 
inspection, the management body 
may also carry out the rectifi cation 
work provided all cost and expenses 
are borne by the party responsible.

Strata owners sometimes refuse 
to grant access to the management 
body to conduct inspection of their 
parcels.

However, under the Act, whoev-
er fails to give access to the aff ected 
unit or any other units to the person 
or body carrying out the inspection 
shall, on conviction, be liable to a 
fi ne not exceeding RM50,000 or to 
imprisonment for a term not ex-
ceeding three years, or both. Even 
with the penalties in place, some 
stubborn strata owners may still 
deny access for inspection of their 
units until the very last minute, 
and the aff ected parcel owner has 
to suff er for the entire time access 
was denied.

Nevertheless, strata owners can 
take heart from the knowledge that 
inter-floor leakages can now be 
solved step-by-step and that there 
are prescribed obligations on the 
management body and adjoining 
strata owners to cooperate.

A leakage problem should be ad-
dressed early, otherwise an enormous 
amount in cost may be required for 
restoration later while the value of 
the property may also be aff ected.

Chris Tan is a lawyer, author, speak-
er and keen observer of real estate 
locally and abroad. Mainly, he is the 
founder and now Managing Partner 
of Chur Associates.

A
fter a tiring work day, 
you settle down on 
your couch ready to 
catch your favour-
ite football team in 
action. Just as you 

switch to the right channel, you 
feel something wet on your head 
– little droplets – just like scenes 
from the Japanese horror movie, 
Dark Water.

Looking up, you notice there is 
a patch on the ceiling with water 
droplets forming and dripping. So 
what do you do next? Should you 
call a priest or go confront your 
neighbour who is living in the unit 
upstairs where the leak is originat-
ing from?

In such “leaky” situations, what 
do strata homeowners do? Th e Strata 
Management Act 2013 off ers some 
help in resolving inter-fl oor leakage 
problems with prescribed procedures 
to follow and the statutory presump-
tion that a leakage originates from the 
upper fl oor parcel unless the owner of 
the upper fl oor can prove otherwise.

Th e Act works by, fi rstly, placing 
the burden of proof on the strata 
owner to show that there is indeed a 
leakage in the strata owner’s parcel. 
Th e Act defi nes “inter-fl oor leak-
age” as any evidence of dampness, 
moisture or water penetration in 
the ceiling and/or any furnishing 
materials attached to the ceiling 
that form parts of the interior of a 
parcel, common property or lim-
ited common property.

Besides the vertical definition, 
there are similar provisions for hori-
zontal “damage to a party wall”, mean-
ing any evidence of dampness, mois-
ture or water penetration on the wall 
and/or any furnishing materials at-
tached to the wall that form parts 
of the interior of a parcel, common 
property or limited common proper-
ty. As such, whether the leakage em-
anates from the ceiling or the walls, 
the strata owner can notify the man-
agement body of such leakage.

Upon receipt of the notice, the 
management body has to carry out 
an inspection to investigate the cause 
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It is clear that the members of the youth wing of the Real Estate and Housing 
Developer’s Association (Rehda) like to look at the big picture. As property de-
velopers, they are concerned not only about construction and design but also 
about meeting the needs of their target market. They are focused on improving 
the quality of life by building better homes.

These young entrepreneurs helm dynamic companies and show an eagerness 
to do good by their customers. They constantly deliver on a number of key perfor-
mance indicators, including raising the bar with innovative designs and products; 
reducing the environmental impact of their developments; and providing prop-
erty buyers with more choices as well as easily accessible amenities and facilities. 
They are especially concerned about mitigating rising costs in order to keep their 
properties aff ordable.

Rehda Youth members exhibit a wisdom beyond their years as they navigate 
the ups and downs of a highly competitive property market. In this special report, 
several of them, including their chairman Carrie Fong, provide insights into the 
needs of today’s property buyers and the issues faced by developers. One point they 
all agree on is that the community should form the heart and soul of a development.

The foresight and ambition of Rehda Youth members will clearly infl uence what 
homes will look like in the future. More importantly, they are laying the foundations 
for a caring and responsible communal mindset among homeowners.

Although the property market is currently facing challenges, these developers 
are in the industry for the long term and remain optimistic about its prospects.

Rehda Youth will be holding its 4th MAPEX Property Showcase at 1 Utama Shop-
ping Centre on May 11 to 15. The interactive event will showcase projects from the 
country’s leading developers and feature, among others, educational activities to 
provide visitors with actionable information on recycling. — By Elaine Boey
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A better home in the 21st century is one that 
provides its occupants with a better quali-
ty of life, say members of Rehda Youth, the 
youth wing of the Real Estate and Housing 
Developers’ Association (Rehda). This entails 
far more than the design and construction 

of the physical building as various intangible factors 
come into play.

“A home is a place where people want to live, rest and 
raise families. Developers want to build better homes. 
This is how we diff erentiate ourselves and build our 
brand,” says Carrie Fong, director of Hedgeford Sdn Bhd.

“I believe a better home leads to a better life. To build 
a better home, we are looking at its design and at how it 
integrates with its neighbourhood. The quest is to build 
homes in a development or township that has that X 
factor. This is illusive. It includes a vibrant communi-
ty, a sense of responsibility for shared spaces and the 
environment, interpersonal connection and concern 
for the well-being of those living around you, and the 
neighbourhood spirit. Such an environment used to be 
prevalent in kampungs many years ago when everyone 
knew each other,” says Fong.

Community building addresses the problems of iso-
lated communities. Social-isolated living is a global phe-
nomenon, found in suburbs where foot traffi  c is minimal, 
shared amenities are few and neighbours rarely speak 
to each other. The consequences are cause for concern. 
News reports say up to one million people in the UK 
may not have spoken to another person in a month. An 
estimated fi ve million older people living alone say their 
television sets are their closest companions.

REVIVING THE COMMUNITY SPIRIT
The foundations for a strong community should be in-
corporated into the design of a development, says Ng 
Choon Keith, executive director of Kota Kelang Devel-
opment Sdn Bhd. “A good township or a mixed devel-
opment should provide all the components of a vibrant 
and cohesive community. This may be generous facil-
ities for leisure and/or sports. It could be shared green 
spaces such as gardens and parks. How well all these 
components are designed and how they are built will 
infl uence how they knit into the fabric of existing or 
new communities. This provides a long-term basis for 
encouraging communal activity and the community 
spirit. In a very real way, it colours the lives of its resi-
dents every day,” he says.

After moving from a suburb where residents are 
disconnected and many live isolated lives, he is now 
enjoying the camaraderie in a tightly integrated neigh-
bourhood with a strong sense of community. “I really 
feel the diff erence. The feeling of knowing your neigh-
bours, of looking out for each other, is something that 
you don’t quite appreciate until its gone. But once you 
go back to living in a neighbourhood with a strong com-
munity, you will really feel and enjoy the interpersonal 
connections and the willingness to work together to 
make the neighbourhood a better place to live. There 
is a sense of warmth as everyone knows and looks out 
for each other,” he says.

A home in a neighbourhood with a strong commu-
nity spirit has a clear advantage. “Community capital” 
— the sum of assets and benefi ts derived from the rela-
tionships within a community — survives for decades. 
This means a property will off er all its intangible ben-
efi ts to the homeowner and the next few generations. 
It makes sustainable development even more relevant 
in the quest to build better homes.

Fortunately, sophisticated buyers have already rec-
ognised the importance of sustainable buildings. An 
increasing number of developers have started incor-
porating green elements into the design and construc-
tion of their projects. “A growing awareness of the need 
to minimise adverse eff ects on the environment and 
cost effi  ciencies that can be reaped by owners have led 
to widespread demand for green homes. Meanwhile, 
developers are looking to improve the sustainability 
of their buildings and lower their carbon footprint. I 
expect this trend to eventually go mainstream. While 
these buildings may not be certifi ed green by a rating 
tool such as Rehda’s GreenRE, they will have environ-
mentally-friendly and sustainable elements incorpo-
rated into their design and structure,” says Wong Wen 
Chet, managing director of GCPG Holdings Sdn Bhd.

“The construction of green buildings can be faster, 
and it is not necessarily more expensive. In fact, inno-
vative building products such as green leaf bricks are 
cheaper although they are just as strong and durable 
as conventional bricks. With more developers building 
sustainable homes, green will eventually be the stand-
ard expected and delivered,” he adds.

Besides incorporating eco-friendly elements, Wong 
notes that developers are also providing a variety of 
community and support facilities to deliver a lifestyle 
that resident have come to expect.

Shahnaz Muztaza, director of Fairview group of com-
panies, agrees that homebuyers expect developers to 
provide amenities, safety and conveniences. “We did 
a survey and asked prospective homebuyers to make a 
wish list of features and facilities that they would like. 
Most of the items on the lists turned out to be shared 
spaces and public open spaces.”

“As a developer, we would willingly provide a space 
for residents to meet, interact, exercise and relax. Amen-
ities and features defi ne the quality of the residential 
environment. It also adds to a sense of identity for the 
neighbourhood, helps to create the community spir-
it and can improve the image of a development and/
or an area.”

The challenge, she adds, is in maintaining these 
shared facilities. Maintaining communal spaces in-
curs upkeep costs and requires those who utilise the 
facilities to have a sense of responsibility. “All develop-
ments require long-term, high-quality maintenance. 
Residents need to care for the communal assets. 
Homebuyers who spend most of their growing years 
in suburbs with few amenities and little interaction 
among residents need to develop a greater sense of 
community if they want access to shared facilities. 
This includes taking care of the environment and 
facilities outside your home. For some, it requires a 
mindset shift. All aspiring house buyers should read 
the sale and purchase agreement. Once they are aware 
that facilities and amenities are to be shared with their 
neighbourhoods, they should prepare themselves for 
this social responsibility,” says Shanaz.

Chan Kin-Meng, CEO of Beneton Properties, believes 
communal living requires a willingness to share and to 
be responsible for the well-being of your neighbourhood. 
“About 30 to 40 years ago, we lived in wonderful neigh-
bourhoods with strong communities. Now, a number 
of urbanites are living in condominiums and using 
shared facilities, but the communal mindset may not 
be there. Some don’t even pay for the maintenance of 
these facilities. This is a dichotomy. How can you want 
facilities and shared spaces but not maintain them? The 
thinking should be, if you want communal space and 
good facilities, then you need to take care of them and 
be willing to pay for their maintenance,” says Chan.

However, once a strong sense of community thrives, 
the neighbourhood stands to improve as homeowners 
and developer will naturally look to do more to improve 
the quality of life.

For Hedgeford’s Fong, “There is so much that de-
velopers want to do. Building a strong community in 
our development not only benefi ts the people who live 
there. The developer starts to build a brand that stands 
apart and is able to command premium pricing. A strong 
community has a direct relationship with property 
prices. If there is a strong community, a link house in 
that neighbourhood can be sold for millions while sim-
ilar units in other areas transact at much lower prices.

“We are looking to inculcate civic-mindedness 
among homeowners in our developments but it takes 
a long time. I fi nd that social graciousness and civic 
responsibility just inch along. Nevertheless, home-
buyers are very smart and exposed and I expect that 
things will change because everyone wants to live in a 
friendly, caring neighbourhood where we look out for 
each other,” she adds.

OPTION A OR OPTION B?
Having the option to customise your property also 
makes for a better home in these times. “In the early 
1900s, Henry Ford msaid: ‘You can have the (Ford) Model 
T in any colour as long as it is black’. But progress and 
competition have led to a completely diff erent situa-
tion now,” says Chan of Beneton Properties.

“These days, property buyers should be given the 
fl exibility to personalise their home when they buy 
it. Do they want it fi tted out? If so, which package? Do 
they want it empty? To run a sustainable business, de-
velopers must meet their customer’s needs and wishes. 
This naturally makes for a better home.”

Robust competition among developers, he adds, 
bodes well for home buyers. “You can see a diff erence 
in countries that have only a few property developers. 
There isn’t much innovation and customers rarely have 
options. Here, it is not like Henry Ford’s days when black 
was the only option for the Model T. There are many 
developers here. Developments take years, so genuine 
developers have to be prepared for the long haul. This 
means we need to keep meeting the needs of our cus-
tomers, including providing a high-quality fi nished 
home that works best for them,” he sums up.

Better homes need better communities

A good township 
or a mixed 

development 
should 
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components 

of a vibrant 
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Members of Rehda Youth, the youth wing of the Real 
Estate and Housing Developers’ Association Malay-
sia (Rehda) always have their fingers on the pulse 
of the property industry. These young developers 
keep abreast of the challenges and trends in the 
market and are well aware of the buying behav-

iours of their target market.
As capable leaders of dynamic, market leading property de-

velopment companies, they have solid advice for property buy-
ers. These are their views:

Carrie Fong, director of Hedgeford Sdn Bhd 
and chairman of Rehda Youth
Tell us about new developments in the market. How do these 
projects meet the needs of property buyers?
Property buyers in the market now are mostly fi rst-time home-
buyers or homeowners who need a bigger space. Their lifestyles 
tend to be busy, and time is of the essence. A home is a sanctuary 
and a development should be self-contained, so residents don’t 
have to go too far to get to the food and services they need. Ideal-
ly, everything should be accessible on foot. A better home is effi  -
cient, giving the owner more time for his or her desired lifestyle.

I fi rmly believe that a better home is connected to a strong 
community. It is so important that a community integrates and 
people get to know each other. In some suburbs, no one knows 
their neighbours.

All developers want a strong community living in their de-
velopments. To get this going, we need to provide facilities and 
outdoor spaces for residents to come together and network. But 
building community spirit and civic-mindedness does not hap-
pen overnight. Getting the majority to stop dropping litter is an 
example. Why not use the garbage bins instead of leaving it on 
the ground for the next person to trip over? Building a sense of 
responsibility and a sense of community takes a lot of eff ort. And, 
results, if any, are only seen after a number of years.

Who are the property buyers in the market?
Property buyers are no longer state specifi c. Globalisation and 
the diaspora of Malaysians overseas means that property buyers 
are based everywhere. I fi nd that Malaysians living overseas still 
want to buy a home here.

Technology has helped developers in this respect. Our sales con-
sultants can be based anywhere and sell a project that is located in 
the Klang Valley to a buyer who is not even living in the country.

Technology has also enabled us to receive much more cus-
tomer feedback than ever before. This could be a bad review 
that has gone viral or something that is said on social media. 
Communicating with our buyers and potential buyers is part 
and parcel of our business. It is a tedious process but it must be 
done in an open and pleasant manner.

Ng Choon Keith, executive director of Kota 
Kelang Development Sdn Bhd and treasurer 
of Rehda Youth
Are green developments passé or are they here to stay?
In the past, green features in a property may have been more 
of a marketing gimmick than a sincere eff ort to minimise the 
building’s energy consumption. Now, more and more developers 
are seeing the value of incorporating green features and using 
eco-friendly products. New innovations can speed up the con-
struction process and lower maintenance cost for the developer 
and homeowners. And it can reduce a project’s carbon footprint. 
What’s not to like?

I see an increasing number of developers building develop-
ments that meet the requirements of green certifi cations such 
as Redha’s GreenRE. I believe that green homes will soon be the 
minimum standard expected by property buyers.

Have you noticed any other trends in the property industry?
In recent years, developers have been building homes and furnish-
ing them. The idea is to allow buyers to pack their suitcases and 
move in. But I’ve noticed that homebuyers who acquire landed 
property are keen to renovate. Sometimes, they start renovating 
the minute they get the key to their house.

Now, giving an empty house, what is described as an empty 
shell, is starting to make a lot of sense. It saves cost and reduc-
es wastage. Maybe homebuyers should be given the option of 
having their unit completely fi tted out or taking an empty shell.

Any advice for homebuyers?
I agree with Shanaz Muztaza (from Fairview Group of Compa-
nies) and advise homebuyers to read the terms in their sales and 
purchase agreement (S&P). This is especially true for commercial 
properties with residential units.

The S&P for residential properties must comply with the 
terms and requirements set by the Ministry of Urban Wellbeing, 
Housing and Local Government. So, these agreements are often 
considered ‘standard’. But this is not the case for commercial 
properties. While the template may look similar, a developer 
can add specifi c clauses. For example, there can be a clause 
that says doors will not be provided. If a buyer is unaware of 
this clause, he or she will be completely surprised when the 
unit is handed over.

Shanaz Muztaza, director of Fairview Group 
of Companies and Rehda Youth committee 
member
What are property buyers looking for?
Buyers want safety, security, green homes and access to amen-
ities. In short, I would say they want value for their real estate 
investment. They also appreciate options. More choices for the 
buyer add value to the property. As developers, we are keen to 
provide them with options.

Buyers are very sophisticated now and they appreciate the 
fi ner details. For example, we off ered our homebuyers the option 
of using non-toxic child-friendly paint that is easy to clean and 
the response was good.

I see an emerging trend for clean-cut designs for landed prop-
erty. Homeowners like to renovate their houses as they see fi t. We 
can maximise the built-up area for a landed residential unit but 
we choose not to do this. This way, the homebuyer can do as they 
please. Perhaps developers will start to give their customers the 
option to remove the fi xtures and fi ttings that are commonly 
off ered in any new landed development now.

Do you have any advice for potential  property 
buyers?
Buying a property is a huge investment and potential buyers 
have access to a lot of information on social media. I would urge 
them to seek out the facts after listening to one opinion. Then, 
balance all the information that you receive. Fortunately, a lot 
of people are already doing this. As mentioned, property buyers 
are sophisticated and savvy.

Developers must adhere to a lot of regulatory requirements. 
This industry is well regulated and we are legally required to 
regularly report on our progress.  So, potential buyers can always 
approach us to fact check.

I would also advise everyone to read the S&P. This is especial-
ly important for properties built on commercial land. Contracts 
are based on a willing seller, willing buyer agreement, so the as-
sumption is that you know what you are buying. I also think it is 
important for property buyers to consciously prepare themselves 
for the environment they will live in. If there are shared spaces, 
then ideally, they should embrace the communal mindset when 
they decide to buy a unit there.

Wong Wen Chet, managing director of GCPG 
Holdings Sdn Bhd
Have you noticed any new trends in the property market?
The internet is slowly changing our sales channels. Previously, 
property buyers had to go to the developer’s showroom to get 
information about new developments. They would go to sever-
al developers and this process would require several weekends. 
Now, they go online. In one day, they can compile a spreadsheet 
comparing 10 or more diff erent projects. Online information is 
pervasive and developers are taking this into account when they 
market and sell their new developments.

Property buyers should consider the developer’s track record. 
This is a capital-intensive industry and a lot of money is need-
ed just to buy the land for the development. This means that we 
must be able to manage our fi nancials for the long haul. It can be 
challenging, especially when margins are compressed. A number 
of listed developers have reported single-digit margins in their 
annual reports. This says a lot about the complexities developers 
face. Yes, some developers may be able to build something that is 
sold at a premium, but this is more the exception than the rule.

How else has the internet aff ected developers?
A negative online review that goes viral aff ects all industries, not 
just property. Unfortunately, it is usually bad news that spreads 
quickly. I would like readers to consider the big picture when 
they read of a person’s bad experience. Maybe the developer has 
a project that satisfi es 98% of customers and one or two buyers 
have a bad experience. They go online and their reviews go viral. 
That is not necessarily a bad thing, but I do encourage home-
buyers to go to other sources. Look at the big picture. Look for 
the facts. Ask for diff erent perspectives. Then make a decision.

Chan Kin-Meng, CEO of Beneton Properties 
Sdn Bhd and immediate past chairman of 
Rehda Youth
What is needed in the property industry?
Developers build homes for the open market. Buyers and devel-
opers are exposed to global trends and are very well travelled. So, 
trends will keep changing, especially as developers keep evolving 
to meet the needs of property buyers.

I believe that more can be done to improve the industry. For 
example, policies and regulations should be more accommodat-
ing. This would support developers in their quest to give property 
buyers the best possible home at the best possible price to live 
their desired lifestyle.

The implementation of the Goods and Services Tax (GST) last year 
is an example. Residential homes are exempted from GST. However, 
the fi ttings and fi xtures within a house incur this consumption 
tax. This means that developers have to incorporate another com-
pany that is registered as a GST entity. All the transactions that 
incur this tax are charged to this company. From an accounting 
and compliance perspective, this is a lot of work for a developer 
who should be focusing on building the best possible home.

Some potential property buyers may be deferring their pur-
chases now in the hope that prices will fall in the future. 
What is your view?
A lot of people ask me when is the good time to buy (properties). 
My answer is: It is always a good time to buy if you are fi nancial-
ly able. Property is a long-term asset. The cost of construction is 
always going up. While the prices of commodities are holding 
steady now, the cost of labour is going up. The price of land is 
probably the biggest cost element for all new projects.

Now is an ideal time to buy because the property industry is very 
innovative and there are many good projects on the market. It is a 
very competitive industry and this is refl ected in the quality of homes 
and the choices that are available to property buyers.

Young developers share their views

Fong Ng Shanaz Wong Chan
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Th e power of strong communities

Integrated 
developments 
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needs are 
a possible 

sustainable 
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problems faced 

in sprawling 
suburbs. 
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It is the strength of a neighbourhood community that enhances the value of a property 
in the long run, says veteran property developer Tan Sri Teo Chiang Kok.

Accomplished businessman and veteran de-
veloper Tan Sri Teo Chiang Kok has played a 
role in the evolution of the Malaysian home. 
With 30 years of experience in property 
development, the director of See Hoy Chan 
Holdings Group and patron of the Real Estate 

and Housing Developers’ Association Malaysia (Reh-
da) was among the first developers in the country to 
design homes instead of shelters, and neighbourhoods 
instead of disconnected suburbs.

A strong community benefi ts individuals, the greater 
society and the environment, says Teo. And developers 
can play their part in building a community spirit with 
designs that encourage interaction and collaboration 
among those who live in their developments.

Teo talks to The Edge about the power of communi-
ties and how a sense of cohesiveness can be cultivat-
ed. He also off ers solutions to pressing issues facing 
the property industry and an answer to the aff ordable 
housing conundrum.

The Edge: Tan Sri, you have built successful town-
ships with a strong sense of community among 
their residents. Can you describe the evolution of 
homes and towns? How does a developer inculcate 
a sense of cohesiveness and camaraderie in a group 
of strangers?
Tan Sri Teo Chiang Kok: Developers have evolved 
over the years. In the 1960s, we were building shelters. 
That was the time when homebuyers were moving 
out of shoplots in the city and into houses in suburbs. 
They were looking for shelters and developers built 
concrete structures.

Over time, developers realised that a house should 
be a home, not just four walls. We started to be more 
careful with the use of space and began thinking about 
functionality. During this period, indoor gardens and 
airy kitchens were introduced in houses.

The next stage of the property industry’s evolution 
was the building of townships. Initially, towns were built 
based on a grid system, which had roads criss-cross-
ing and junctions everywhere. It was very diffi  cult for 
residents to interact with each other.

The next phase was towns built with a hierarchy of 
roads — main roads and residential streets. But the over-
all design was still a grid system with many crossroads.

In the late 1970s, See Hoy Chan started to focus on 
building neighbourhoods for its towns, beginning with 
Damansara Jaya. There were main roads, secondary 
roads and a cluster of about 300 houses surrounding 
a playground and a park. The roads did not criss-cross 
but were built following the natural contours of the ter-
rain. Schools and shops were generally within walking 
distance. Since children would play in the playground 
and their parents would meet frequently, a communi-
ty nexus was created. This is essentially how the spirit 
of a community can be fostered in a neighbourhood.

These days, residents have a shared concern over 
security. Many are compelled to get together and put 
up their own security systems. In a way, this encour-
ages cohesiveness among those living in an area and 
creates a sense of neighbourliness.

Do you see a relationship between the value of a 
property and the strength of the community in its 
neighbourhood?
Life is about human relationships. A sense of commu-
nity creates a better living environment. A strong com-
munity benefi ts the individual and the greater society. 
People of all ages who have a sense of belonging tend 
to live happier lives and strong communities create 
a more stable and supportive environment. In these 
neighbourhoods, residents care for more than their 
own homes. They look after the well-being of their 
neighbours and the environment.

Homebuyers naturally prefer homes in townships 
with a strong community spirit. Demand will push up 
the price of real estate in these towns. You can say that 
the residents are the ones who are building the value 
of their properties.

For developers, the community is our partner. They 
are the best possible salesmen for our developments. 
So, we must appreciate them.

What can a developer do to inculcate a sense of com-
munity in a new development?
I am proud that See Hoy Chan was the fi rst developer 
to initiate a residents’ association. This was in Daman-
sara Utama, back in 1974. At the time, I already felt that 
the urban society was losing its sense of community. 
Our lives were so dependent on cars. We drove in and 
out and there were limited opportunities to meet and 
get to know our neighbours.

A residents’ association allows homeowners to re-
discover the benefi ts of knowing their neighbours and 
foster the feeling of togetherness and friendship that 
is typically found in a kampung.

Bandar Utama was developed after Damansara 
Jaya and its design is diff erent, with clusters of small-
er neighbourhoods within a larger neighbourhood. 
A network of pedestrian walkways was incorporated 
to allow residents to walk to shops, to schools and to 
the next neighbourhood. There was a good chance of 
meeting your neighbours, especially with the growing 
awareness of the need to stay physically active.

There were limited opportunities for young adults 
to meet when I started working many years ago. Now, 
there are so many opportunities for young people to 
socialise. I think that the younger generation is much 
more sociable than that of my era.

New residential developments in the Klang Valley 
are usually high-rise units. Is it easier for a commu-
nity to be cultivated in these buildings?
Integrated developments off er many common facil-
ities and this augurs well for community building. 
There is space for people to get together and I fi nd 
that younger buyers are generally more accepting of 
sharing spaces and facilities. Developers are building 
parks, gymnasiums, tennis courts and such. All these 
facilities are usually well used by the residents. There 
are ample opportunities for them to interact and get 
to know each other.

Another push factor that encourages community 
building is the Strata Management Act, which came 
into force last year. This law requires the developer to 
form a joint management body and a joint manage-
ment committee for a new development as soon as 
possible. This requires residents to meet and select 
their representatives shortly after they move in. Like 
a residents’ association in a neighbourhood, the joint 
management committee is a platform for homeowners 
to get to know each other.

A number of high-rise residential buildings also of-
fer day-care facilities or kindergartens. This is where 
parents meet and children learn to socialise. Children 
pick up a lot of social skills at playgroups and often 
acquire a sense of community when they are young. 
This augurs well for the future.

Diff erent groups of people share an integrated devel-
opment. There can be residents, retail owners, hotel 
operators and offi  ce tenants all in the same space. 
Can such a diverse group of people, each with their 
own respective interests, live in harmony?
There is no denying that diff erent components in an 
integrated development have their own needs and 
expectations. This is why the Strata Management Act 
allows for subsidiary management corporations; each 
representing a diff erent component. For example, the 
hotel has its own management corporation, the shop-
ping mall has its own and the residents form their own. 
All subsidiary management corporations come under 
the larger ‘umbrella’ joint management corporation.

This arrangement can reduce possible confl icts of 
interest as each corporation is accountable, focused 
and responsible for their own needs. It is important 
to reduce confl ict as there are many synergies to be 
gained if diff erent components work together for the 
betterment of the entire development.

This type of legislation is crucial because mixed-use 
developments are here to stay. Integrated developments 
that cater for housing, business, social and recreational 
needs are a possible sustainable solution to the many 
problems faced in sprawling suburbs. These buildings 
make the best use of resources and fully utilise support-
ing infrastructure such as roads and cables.

Integrated developments also promote a cleaner and 
greener environment by cutting down on the need to 
travel. Although living spaces may be more compact, 
the quality of life is preserved and can be made better 
with these developments.

The challenge is in weaning people off  the use cars 
to move around. I hope the authorities will start to 
recognise the importance of this and encourage the 
construction and use of transit-oriented developments.

Tell us about transit-oriented developments?
The amount of time and money that is spent on com-
muting is a big problem with private transport. Then, 
there is traffi  c congestion and pollution that come with 
a large number of cars on the road.

The use of public transport is a growing trend in de-
veloped countries. In the US, some people are choosing 
to rent cars instead of buying their own. I think this 
should be encouraged. Our society is too car-oriented. 
Developers need to provide two parking bays per hous-
ing unit as well as visitors’ parking space. Even a low-
cost housing project requires parking space. Up to half 
of a development can be dedicated to parking and this 
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pushes up the cost of development and the price of the 
housing units. For the homebuyer, the cost of two park-
ing bays can be equivalent to or more than the cost of 
the home. This does not make fi nancial sense. There is a 
pressing need to reduce the reliance on cars, especially 
now that aff ordable housing is an issue.

Transit-oriented developments are mixed-use pro-
jects designed to maximise access to public transport. 
They are typically high-density developments within 
walking distance to public transport such as buses and 
trains. Travel time is reduced and amenities and con-
veniences are available at the doorstep. This suits the 
social way of living of the young.

Commercial units, such as shopping malls, are of-
ten the heartbeat of a community. This can be said 
of 1 Utama, a defi ning landmark for Bandar Utama. 
In your experience, how can a developer cultivate 
commercial activity within a new development or 
township?
First of all, you have to look at the scale of the town or 
the development. Commercial units need suffi  cient 
homes to support them. Some new developments have 

too many commercial units compared with homes. It 
is very challenging for the businesses to thrive in this 
kind of environment.

Shopping centres off er consumers an experience. 
It must evolve along with trends. Take for example the 
coff ee drinking trend that is so popular these days. A 
commercial centre needs to have a lot of such outlets 
to cater for the demand for artisan coff ee. Fortunately, 
there is a strong entrepreneurial spirit among young 
Malaysians. Many are willing to take the risk of starting 
a business. This spirit should be encouraged as it can 
drive the country’s future economic growth.

What is the biggest challenge in building a success-
ful township?
The biggest challenging is the need to see the future. 
We need a good crystal ball as developing a town takes 
years. The gestation period is very long and developers 
need a plan to stay relevant. I am happy that many of 
the concepts that See Hoy Chan has introduced in the 
design of towns have been adopted and improved upon 
by other developers. This includes using a hierarchy of 
roads and incorporating green belts, lakes and walkways 

within a town. Many years ago, we encouraged residents 
to take care of the security of their neighbourhoods by 
building guardhouses and security posts. Now, these 
are common features in every development.

The property market is not as robust as before and 
developers need to balance rising costs and the 
price of their developments. Are there any legisla-
tive changes that can be introduced to support the 
industry during this challenging period?
One suggestion that has been bandied about is to allow 
the cancellation of unpopular property launches. Here, 
the developer can cancel a project if it does not sell well 
and reimburse those who have already bought units.

There are diff ering opinions on this proposal. Some 
say such fl exibility opens the door for developers to 
cancel a project only to launch it again at a higher 
price. I think this possibility can be countered with 
clear terms and conditions.

On the other hand, developers can go back to the 
drawing board and redesign a development that is not 
selling well. There is a big chance that they will produce 
a better design and a development that is better suited 
to the needs of homebuyers.

I think that such a move (allowing property launch-
es to be cancelled) supports growth of the property in-
dustry as developers are not forced to develop projects 
that cannot be sold.

Aff ordability is still a concern for many aspiring 
homebuyers. What are your thoughts on this issue? 
Are there any solutions?
Although the Malaysian dream of owning a property 
still prevails, young adults should buy only when they 
can pay for and maintain their homes. Real estate is 
a good investment. As an asset, it preserves capital al-
though there can be hiccups in its appreciation over time.

Making houses more aff ordable requires many factors. 
As mentioned earlier, society must reduce its reliance 
on cars. This means that public transport systems have 
be beefed up. This addresses the need for the developer 
to build and the homebuyer to pay for parking bays.

The authorities also have a role to play. This includes 
legislation that encourages more transit-oriented de-
velopment as well as measures that maintain or lower 
the cost of constructing a new development.

Meanwhile, homebuyers must be judicious with the 
use of money. Young buyers are very brand-conscious 
and there is a preference for global brands during the 
buying process. The provision of branded appliances in 
a home can be a diff erentiating factor among property 
launches and developers are compelled to off er such 
items as part of their marketing strategy.

I would caution young aspiring homebuyers against 
deciding on a property based on the provision of brand-
ed appliances. Take a more utilitarian approach and 
emphasise comfort and liveability. Some developments 
look very impressive but they are not liveable. For ex-
ample, the interior design is ultra-modern but not 
comfortable. In my opinion, functionally and comfort 
is very important because you will be spending hours 
in your home every day.

You have called for more social housing in the coun-
try. What problems can be addressed with homes 
owned by the government?
I believe that there is a segment of society that is not 
fi nancially able to buy a home. This group should not 
be given the impression that they should be buying a 
home when they cannot aff ord to do so. If they do buy 
a home, they would not be able to maintain their prop-
erties or pay their dues.

Instead, they should be given the option to rent so-
cial housing. Once their economic situation improves, 
they should move out and rent from the private sector 
or buy their own homes. This allows another deserving 
household to come in and take over the rental unit. 
Clearly, social housing tenants need to be screened 
and carefully chosen.

For social housing to work, it must be run by an 
apolitical non-government, not-for-profi t organisation. 
This takes the politics out of housing. It is also impor-
tant that these homes are not sold. Aff ordable homes 
that are being built are sold to private households. This 
depletes the government’s stock of social houses. But 
there are always households that need housing assis-
tance. Furthermore, the homebuyer who acquires an 
aff ordable home can eventually sell it at a much high-
er price. That physical house is no longer aff ordable.

Social housing should be kept a government asset. 
In other countries, social housing projects can be well 
maintained, even though the buildings are old. This 
is because the tenants have come to realise that it is 
a privilege to live there. They help each other to pay 
the maintenance fees and work together to main-
tain the building. This way, good values and habits 
are inculcated.
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GreenRe — a game changer

Th e main 
advantage of 

GreenRE is that 
it is an industry-

specifi c tool 
and designed 

to suit the 
local situation, 

climate and 
environment. 

Th is tool is 
developed by 

the industry for 
the industry. 

Th us, the views 
of all relevant 
stakeholders 

were taken into 
consideration. 

> REHDA 
SPOKESMAN

Green rating certifications for buildings, such 
as Real Estate and Housing Developers’ As-
sociation Malaysia’s (Rehda) GreenRE, are 
spearheading the development of a sus-
tainable property industry in the country. 
Green ratings promote the integration of 

eco-friendly and green building initiatives into main-
stream design, construction and operations.

Launched in 2013, GreenRE provides an alternative 
to the Green Building Index, a rating tool developed by 
the Malaysian Institute of Architects and Association of 
Consulting Engineers Malaysia in 2009, and other green 
rating standards in the local construction industry.

Perhaps the biggest advantage of a GreenRE rating is 
that it addresses a homebuyer’s concerns over a develop-
ment’s sustainability principles and the environmental 
impact of its built structures. This rating provides an 
independent, third-party verifi cation that a home, de-
velopment or township is designed and built to achieve 
high performance in six areas: energy effi  ciency, water 
effi  ciency, carbon emission, environmental protection, 
indoor environmental quality and other green features 
such as rooftop gardens, self-cleaning facades, bins for 
horticulture waste and recyclables, motion sensors and 
solar photovoltaic panels.

GreenRe also looks to reduce the environmental im-
pact of the respective buildings, considers the occupant 
or residents’ wellbeing and achieves real cost savings 
for the developer and the occupants.

“GreenRE encourages professionals in the real 
estate and construction industry to design and build 
green, sustainable buildings in an integrated manner. 
The availability of more than one green rating tool of-
fers choice to industry players, enhances standards, 
drives innovation, spurs price competitiveness and 
ultimately, grows the industry. We hope that GreenRe 
promotes the implementation of world-class, inter-
nationally recognised green standards and that these 
standards are applied transparently and consistently 
by independent assessors,” says a spokesman for 
Rehda’s GreenRE committee in an email interview 
with The Edge.

He adds that GreenRE aims to off er a viable mech-
anism for developers to build and manage their build-
ings, projects and townships in a green and sustainable 
manner. “The main advantage of GreenRE is that it is 
an industry-specifi c tool and designed to suit the local 
situation, climate and environment. This tool is devel-
oped by the industry for the industry. Thus, the views 
of all relevant stakeholders were taken into consider-
ation when GreenRE was developed.”

“GreenRE is a joint collaboration between Rehda and 
the Ministry of Energy, Green Technology and Water 
and other government agencies and statutory bodies 
such as the Construction and Industry Development 
Board (CIBD), the Institute of Engineers Malaysia and 
leading members of academia. Local authorities such as 
the National Housing Department, Kuala Lumpur City 
Hall (DBKL), Petaling Jaya City Council (MBPJ), Shah 
Alam City Council (MBSA) and the Iskandar Regional 
Development Authority currently recognise GreenRe’s 
certifi cations,” says the spokesman.

GETTING CERTIFIED
The process of obtaining GreenRE certifi cation is fairly 
straightforward. Interested developers start by regis-
tering their interest with GreenRE and providing basic 
details about their development. They must also indicate 
which GreenRE rating they are planning to achieve. 
Residential developments can choose from bronze, 
silver, gold and platinum GreenRE ratings.

The next step is for the developer’s core project team 
— made up of engineers, architects and project man-
agers — to meet with GreenRE’s assessors to discuss 
the requirements of their desired rating. “This stage 
is more for the assessors to understand the project as 
they explore the best way for the builder to go green. 
This process also educates the developer’s core team 
and builds its awareness of green-building techniques,” 
says the spokesman.

The following stage is an assessment and it is more 
stringent. This step requires submission of the prospec-
tive development’s supporting documentation. Points 
will be awarded based on GreenRE’s guidelines.

“After collecting and assessing all required documen-
tation from the client (the developer), our assessors will 
perform an audit on the project site. This is the fi nal 

 Rehda’s green rating certifi cation is changing the way buildings are being constructed, renovated and maintained

verifi cation and if our assessors are satisfi ed, GreenRE 
will issue a provisional certifi cation graded as bronze, 
silver, gold or platinum. If a building has already com-
pleted its construction, a full or fi nal certifi cation will 
be awarded,” says the spokesman.

Another site visit is required for projects that are still 
under construction during the initial site inspection. 
This visit is done when the development is completed 
and the provisional rating that was initially given will 
be downgraded if the required specifi cations have not 
been met. According to the spokesman, this ensures 
that standards expected from a GreenRE certifi cation 
are not compromised.

Rehda regularly off ers GreenRE manager courses to 
heighten awareness of the usage of its tool. These courses 
are practitioner-led lectures that focus on the practical 
application of GreenRE. “The design of GreenRE enables 
a qualifi ed consultant, an architect, a mechanical and 
electrical engineer or a facilities manager, to pick up 
and easily use this tool. There isn’t a need for in-depth 
studies,” adds the spokesman.

MINIMAL COST FOR PASSIVE DESIGNS
Some industry participants believe that it is diffi  cult 
and expensive for a development to comply with the 
requirements of a green rating. This is a misconception, 
says the GreenRE spokesman.

GreenRE advocates passive design elements that can 
be quickly implemented at a minimal cost. An example 
of a passive design element is to construct most win-
dows on the walls on the north-south axis. “Minimise 
a building’s openings on sunny walls that face east and 
west. This may reduce the need for airconditioning. It 
is a simple and eff ective measure that can be quickly 
and easily implemented,” says the spokesman.

He adds that GreenRE’s assessment fees are very 
competitive. “Fees are about 20% lower than the other 
green rating tools in the market. This does away with 
cost concerns that may deter builders and homeowners 
from going green. If cost savings are generated with the 
use of green designs and features, they can be passed 
on to the buyer or the end user,” says the spokesman.

Furthermore, GreenRE does not stipulate the use 

Wisma Rehda has its own 
rainwater harvesting system 

and generates its own 
electricity using photovoltaic 

technology
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of specifi c products or brands within a development 
or the use of third-party consultants during the con-
struction stage. “Developers do not need to acquire 
specifi c green products to be awarded points in our 
assessment criteria. This provides them with the fl ex-
ibility to choose the design and products that will ul-
timately translate into cost savings for the end user,” 
says the spokesman.

“There are many ways to generate cost savings for 
the end user of the respective green building. This 
may be simple steps such as using LED lights instead 
of incandescent bulbs. The former saves more than 
30% in electricity costs. Another example is the use 
of low-fl ow taps and smart showers that can save up 
to 39% in water usage. Offi  ce buildings and malls that 
use smart escalators and smart lifts that stay idle when 
unused can also generate electricity savings of up to 
30%,” says the spokesman.

“A major shopping mall operator located in the 
Klang Valley worked with the GreenRE management 
team to reduce the mall’s energy consumption. After 
three months of implementing the recommended en-
ergy-effi  ciency measures, the mall reduced its monthly 
electricity bill by more than 30%. This translates into 
millions of ringgit saved every year.”

He gave another example of a Grade-A offi  ce tower 
located in the Kuala Lumpur City Centre. The tower 
implemented an extensive waste management system 
to recycle and convert waste from its catering service 
into cleaning agents or fertiliser. “The building owner 
also managed to reduce the tower’s utility cost by 10% 
and 30% every year with the use of passive design ele-
ments, smart escalators, smart lifts and smart air-con-
ditioning systems,” says the spokesman.

GreenRE’s tool is regularly reviewed and updated by a 
qualifi ed advisory panel consisting of practitioners, lead-
ing academics and relevant industry participants. This 
ensures that GreenRE constantly remains relevant and 
applicable to the real estate and construction industry.

INCREASING AWARENESS
GreenRE has gained good traction since its launch three 
years ago. “Its acceptance is on the back of Rehda’s 
strength in the industry, strong support from property 
developers who are the ultimate decision-makers, the 
tool’s relevance and, fi nally, all the cost savings that 
can be generated. In less than three years, GreenRE 
has certifi ed more than 70 projects. This is equivalent 
to over 37 million sq ft of assessed area. This speaks 
volumes about its acceptance and potential growth as 
Malaysia’s leading green rating tool,” says the spokes-
man for GreenRE.

A large proportion of GreenRE clients are commercial 
building owners and operators who clearly understand 
the advantages of operating a green-rated building. An 
increasing number of companies are also looking to 
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GreenRE certifi ed projects 
DEVELOPER PROJECT RATING

Remajaya Sdn Bhd Bay 21 Silver

Ken Rimba Sdn Bhd Jimbaran Residences Platinum

NBIP Sdn Bhd Th e Manor Platinum

Multimedia Target Sdn Bhd Th e Preston Oaks Gold

Pinggir Mentari Sdn Bhd Rawang Land (Phase 1A and Phase 1B) Bronze

Haute Property Sdn Bhd Emerald Bay (Phase 1) Bronze

Utama Lodge Sdn Bhd Th e Potpourri Gold

Suntrack Raven Sdn Bhd Kanvas SOHO Bronze

Multimax Development Sdn Bhd PP Art Museum Bronze

Bandar Setia Alam Sdn Bhd SP Setia Bhd corporate headquarters Platinum

Ken Rimba Sdn Bhd Ken Rimba Condominium 1 Gold

Ken Rimba Sdn Bhd Ken Rimba Condominium 2 Platinum

Grand Infi nite Development Sdn Bhd Oasis Business Centre Bronze

Tropicana Education Management Sdn Bhd Tropicana International School Silver

Tropicana Development Sdn Bhd W Kuala Lumpur Hotel Gold

Tropicana Development Sdn Bhd Th e Residences Gold

GTower Sdn Bhd G Tower Bronze

Etiqa Insurance Bhd Etiqa Offi  ce Tower Platinum

Macly Equity Sdn Bhd Infi nitum Gold

Tropicana Golf and Country Resort Bhd Tropicana Avenue Gold

Link (THM) Media Village Sdn Bhd Media Village Medini Silver

Exquisite Mode Sdn Bhd Amari Johor Bahru (hotel) Silver

PNB Merdeka Ventures Sdn Bhd KL 118 Tower Platinum

Murni Lapisan Sdn Bhd Pantai Sentral Park (Parcel 2) Gold

Grand Global Medini Sdn Bhd Grand Medini Bronze

Insan Tiara Sdn Bhd Trax Bronze

Berjaya Golf Resort Bhd Th e Link 2 - Phase 1 - mall Bronze

Berjaya Golf Resort Bhd Th e Link 2 - Phase 1 - shoplot Bronze

Berjaya Golf Resort Bhd Th e Link 2 - Phase 1 - serviced apartments Bronze

Fiamma Land Sdn Bhd Fiamma Residence Gold

Passive and active 
design strategies
Passive and active design strategies aim to reduce 
the energy consumption of a building or home while 
keeping it comfortable for its occupants. According to 
the Real Estate and Housing Developers Association’s 
(Rehda) GreenRE committee, the difference between an 
active design and a passive one is the way the energy 
source is utilised. “To keep people comfortable, a builder 
or homeowner needs to use a combination of passive 
and active design strategies. High-performance 
buildings use a blend of passive and active design 
elements to minimise the consumption of energy, 
materials, water as well as land,” says a spokesman for 
Rehda’s GreenRE committee in an email interview.

The term “passive house” in the global real estate 
industry describes a dwelling that meets the rigorous 
standards for energy efficiency established by the 
German Passive House Institute. “Passive design 
maximises the use of ‘natural’ sources of heating, 
cooling and ventilation to create a comfortable condition 
within a building. It harnesses environmental conditions 
such as daylight, natural ventilation and solar energy to 
influence the internal environment. Passive measures 
do not involve mechanical or electrical systems or the 
use of electricity or natural gas,” says the spokesman.

“This is different from ‘active’ design, which makes 
use of purchased energy to create a comfortable 
environment. Purchased energy can be in the form of 
boilers and chillers, heat pumps, radiant panels, chilled 
beams and electric lights. Clearly, GreenRE advocates 
passive design as a priority. However, the GreenRE tool 
does also recognise that it is not practical for a building 
to incorporate only passive designs,” he adds.

Wisma Rehda, the association’s headquarters, 
is a green-certified building with passive design 
elements and eco-friendly features. The three-storey 
development in Kelana Jaya was completed in 2012. 
The building faces the north-south axis for natural 
ventilation and features a “ventilation block wall” that 
acts as a second skin for the building and serves to 
protect its interior from the scorching heat. The design 
of the ventilation blocks allows air and natural light to 
enter the building.

Wisma Rehda also has its own rainwater harvesting 
system and generates its own electricity using 
photovoltaic technology. Approximately two million 
litres of rainwater is collected every year and used for 
cleaning purposes and for its garden and fishpond. 
Other sustainable features include a mini rooftop 
garden on the first floor, the use of energy-saving blubs 
and motion sensors and water features to lower the 
temperature inside the building.

establish their offi  ces in green-rated buildings.
While the industry has recognised the benefi ts of 

going green, Rehda’s GreenRE committee does rec-
ognise a need to continue to raise awareness among 
homeowners on the benefi ts of living in a green-rated 
home. “Government subsidies have lowered the cost of 
maintaining a home. We foresee that full withdrawal 
of these subsidies will lead to increasing demand for 
green-rated homes once the lower energy consumption 
and the resulting cost savings that can be generated 
become more evident. Property developers have already 
recognised the benefi ts of building a green building 
and there is a growing trend for all new projects to be 
certifi ed green,” says the spokesman.

He expects GreenRE to continue to be at the fore-
front of the green movement as more homeowners 
recognise the benefi ts and the need to adopt green 
practices in all aspects of their lives.
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Trendspotting in global real estate

Real estate trends in developed countries are in-
teresting as they give an idea of how homeown-
ers’ behaviours and tastes are evolving. Here are 
landmark changes taking place around the world.

CO-LIVING AND MICRO-HOMES
The concept of homeownership in the US may be go-
ing through a signifi cant and material shift, says a 
joint report by the Urban Land Institute and PwC, 2016 
Emerging Trends In Real Estate. Homeownership rates 
have dropped across all age groups and aff ordability is 
still a serious challenge faced by aspiring homebuyers. 
This has led to experimentation with novel concepts 
such as micro housing and co-living (renting) with a 
community of like-minded individuals.

The advent of the sharing economy makes it easy 
for people to share services and earn an income from 
their assets. Companies that enable homes, offi  ces and 
cars to be used by more than one individual or house-
hold have proliferated and a number of enterprising 
businesses are betting on the potential for co-living 
spaces to go mainstream.

Co-living apartments such as Pure House in New 
York take the concept of living with roommates to a 
diff erent level. Rooms are rented out at a premium 
to individuals with a similar world view. Prospective 
tenants are interviewed and if accepted, pay rents of 
US$1,600 to US$4,000 a month for a room. Features 
include the usual amenities, a Google campus-like 
atmosphere and a community of potential friends. 
However, critics claim the co-living business model 
could ultimately drive up housing prices as many of 
the companies sublease units and charge a premium 
on the rent.

Co-living has gained traction particularly in Se-
attle and the San Francisco Bay Area, where “hacker 
houses” are inhabited by young tech entrepreneurs. 
But communal living has only just picked up in 
cities such as New York where apartments are gen-
erally small.

Developers are starting to build apartments in New 
York with plans to fi ll them with cherry-picked inhab-
itants. Real estate start-up Stage 3 Properties is con-
structing one such building, where it plans to house 
400 people in 180 units. It is “passionately disrupting 
the housing industry by reimagining its processes, 
product and price points, and curating an all-inclusive 
cosmopolitan living experience designed for today’s 
creative class”, the company says.

Stage 3 Properties is also spearheading the trend of 
micro housing in crowded, expensive cities. In 2012, 
former mayor of New York City, Michael Bloomberg, 

initiated a competition to design micro-unit devel-
opments. To achieve truly tiny housing models, the 
legal requirement to build apartments of at least 400 
sq ft was waived and this sparked the mushrooming 
of experimental buildings. 

Carmel Place, a micro-apartment complex launched 
last year, features units of 260 to 360 sq ft. Boasting 
hardwood floors, stainless-steel kitchen applianc-
es, storage lofts, large windows and high ceilings, 
the units are stylish and surprisingly comfort-
able. Some are furnished with high-end space-saving 
furniture such as folding beds and expanding tables. 
Carmel Place also off ers WiFi and a range of services 
such as housekeeping and personal butler.

TRANSIT-ORIENTED DEVELOPMENTS
The concept of transit-oriented developments (TODs) 
was introduced in Chicago in 2013. This type of urban 
housing aims to off er “walkable living” in dense neigh-
bourhoods and does away with the need for parking 
space. The rule of thumb is that a TOD must be within a 
fi ve to seven-minute walk of a public transport station.

Research by the Center for Transit-oriented Devel-
opment in the US shows that by 2030, nearly a quarter 
of American house buyers will likely be looking for 
higher-density housing near a transit system. This is 
in line with the trend of younger Americans opting 
to hire a car or using carpooling service Uber instead 
of owning a vehicle.

Advocates say TODs are a solution to the current 
global concerns over the environment and economic 
sustainability. These developments promote walking 
and biking, and residents enjoy a convenient, aff ordable 
and active lifestyle. Features such as bicycle parking 
and green roofs enhance their eco-friendly footprint. 
Another study by the Center for Transit-oriented De-
velopment found that the developments produce 43% 
less greenhouse gas emissions than conventional sub-
urban developments.

TODs also benefi t cities as they increase housing 
supply, especially aff ordable homes, and make more 
effi  cient use of limited land resources. For the commu-
nity, the mixed-use developments reduce dependence 
on cars, improve residents’ health and increase mobility 
choices, which are especially relevant for low-income 
households, students and senior citizens. These factors 
ultimately add value to the properties.

Despite the numerous benefi ts, TODs have also 
garnered their share of detractors. Opponents say car-
free, new apartments will not create a new paradigm 
for urban living and cars will inevitably be used. As a 
result, TODs will introduce traffi  c jams and the prob- CO N T I N U E S  PAG E  1 6

lem will be exacerbated by the lack of parking spots.
Nevertheless, it is increasingly clear that TODs can be 

a sustainable, low-cost and long-term solution to pend-
ing problems such as climate change, traffi  c congestion 
and increasing demand for aff ordable urban homes.

18-HOUR CITIES
Cities with a night-time economy are seeing greater 
occupancy rates and relative price changes. The 18-hour 
city is a much more recent trend than the 24-hour city.
Examples of 24-hour cities are San Francisco, London, 
Berlin and New York. Social activities cease in the early 
mornings in an 18-hour city.

The 2016 Emerging Trends In Real Estate report de-
scribes the 18-hour-city concept as a revitalisation of 
small and medium cities that had been abandoned after 
work hours as employees returned to their homes in 
the suburbs. Entertainment-oriented businesses that 
keep longer hours, improved public transport, modern 
housing and supporting infrastructure have regener-
ated urban core areas. The report adds that the econ-
omy of 18-hour cities such as Nashville, San Antonio, 
Portland and Austin are doing extremely well on the 
back of a lower cost of living, aff ordable and available 
investment opportunities and a growing hip factor.

SHARED OFFICES
More companies and start-ups are looking for high-qual-
ity, fl exible service-oriented offi  ce space to share, says 
the Emerging Trends Report 2016. A global survey by Desk-
mag, an online magazine on co-working spaces, says the 
majority of those who rent these offi  ces found a boost 
in creativity and an improvement in their standard of 
work. The survey also found that half of all coworkers 
access their workspace around the clock, and only 30% 
prefer to work during normal business hours.

“Most important for coworkers is interaction with 
other people (84%). A space should provide fl exible 
working hours (according to 83% of respondents), 
and encourage serendipitous discoveries (82%). Three 
quarters of all respondents want to share knowledge 
with members, and so look for a strong community. 
The same number expect their space to provide ba-
sic offi  ce equipment,” says a new report by Deskmag.

Aff ordability and the desire to be close to the city 
centre has led to highly dense offi  ces and tiny residen-
tial property — the deregulation of micro-apartments 
in New York is an example. Higher density promotes 
shared services and more communal space. This is 
also very much in tune with the younger generation’s 
preference for accessibility over ownership.

As expected, fast-growing tech-based companies 
are at the forefront of this movement. Co-working 
environments can be great solution for start-ups that 
don’t have a big footprint and want to interact with 
other like-minded people. These offi  ces also off er a key 
advantage over the old rental model where 5 or 10-year 
leases are required. New companies with little capital 
are clearly eager to avoid unnecessary liabilities and 
co-working spaces often allow individuals or compa-
nies to rent by the day, month, or year.

Companies like PivotDesk and LiquidSpace kicked 
off  online marketplaces for short-term offi  ce rentals. 
These companies match small businesses with larger 
companies that have more space than needed. “We’re 
more of a dating service for businesses than just a 
commercial real estate listing site because we want 
to match businesses together. Matching the culture 
of the two companies is more important than just 
fi nding the space,” says David Mandell, CEO of Pivot-
Desk tells online portal Bisnow.  Tenants can choose 
between renting a desk or a cubicle for a monthly fl at 
fee. This arrangement can be done online with the 
click of just a few buttons

MORE OPTIONS FOR SENIOR LIVING
Millions of baby boomers are driving changes in the 
real estate and renovation market as companies look 
for ways to allow them to live their desired retirement 
lifestyle. This has led to a boom in living arrangements 
from the traditional independent-living communities 
to assisted-living facilities and innovative care retire-
ment communities.

While advances in technology are also constantly 
providing new ways to live at home longer, retirement 
communities are starting to off er a modern lifestyle 
for its residents. Mayfi eld Villages, a retirement vil-
lage launched this year in the UK, had the members 
of the Rolling Stones in mind during its design phase. 
Mayfi eld Villages is the mid-price retirement sector of 
Audley Retirement, a luxury retirement village opera-
tor. “The new generation coming through, those born 
post-war, have a diff erent type of attitude. They have 
had a great life, jobs that have paid them index-linked 
salaries and they have travelled the world and experi-

Co-living 
apartments take 

the concept 
of living with 

roommates to a 
diff erent level
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“Our bread-and-butter product used to be 1-sto-
rey and 2-storey houses at Taman Indahpura, but we 
decided to take a diff erent approach with Raintree 
Residences. The focus of this project is to create a liv-
ing space surrounded by greenery. It is an upmarket 
project with a top-notch security system.”

Raintree Residences is a gated community of 
2-storey bungalows, 2-storey link bungalows, 2-storey 
semi-detached houses and 2-storey cluster homes. Fea-
tures include electric fencing, high-speed broadband, 
greenery and landscaping. The homes have modern 
façades, high ceilings and sliding glass doors.

The 2-storey bungalows have a built-up of 4,522 
sq ft and are priced at RM2,150,650 upwards while 
the 2-storey semi-detached houses have a built-up 
of 4,876 sq ft and are priced at RM1,668,375 onwards. 
The selling price of the 2-storey cluster homes, which 
have a built-up of 2,875 sq ft, starts at RM848,070.

Another project in Kulai is The Crystal, which com-
prises 2½-storey terraced houses with a built-up of 3,122 
sq ft. Features include a spacious balcony and two family 
areas, a large kitchen, high ceilings and spacious bath-
rooms. The selling price starts at RM712,980.

Building a township in Kulai

E

Artist’s impression 
of Kensington and 
Th e Crystal

G enting Property Sdn Bhd has established a 
reputation for its well-planned townships 
and affordable homes. Among its current 
projects are landed properties such as Kens-
ington, double-storey garden homes, in Gen-
ting Indahpura in Kulai, Iskandar,  Johor. 

Indahpura is designed as an integrated township 
surrounded by lakes and greenery. It is easily accessible 
and strategically located about 30km from Johor Baru, 
a 10-minute drive to Senai International Airport and 
a 25-minute drive to EduCity, Kota Iskandar, Legoland 
and Puteri Harbour.

“Kulai is a smart choice for those looking to buy a 
home in Johor. It is close to everything that one may 
need. Those living there will get to enjoy the food and 
the majestic backdrop of Gunung Pulai. They can also 
go shopping at AEON Mall Kulai, Johor Premium Out-
lets and Tesco Kulaijaya. During the holidays, they 
can visit Legoland Malaysia, Johor Puteri Harbour 
Theme Park, Desaru and other places. Notable land-
marks include Senai International Airport and Kota 
Iskandar, Nusajaya,” says Beverly Goldman, Genting 
Property’s senior manager for sales and marketing.

F R O M  PAG E  1 4
enced more than their parents ever did — which 
means they want more,” Nick Sanderson, CEO 
of Audley, tells express.co.uk.

Besides, 24-hour emergency assistance, these 
communities have fi tness, cultural, social and 
educational opportunities as well as restaurants, 
cafes, shopping outlets and bars.

Retirement communities can be structured 
in many ways. A common design is known as 
co-housing whereby 20 to 60 single-family houses 
are built near a central home or building. Another 
common design is based on dormitory-housing 
style where each resident has a room and bath-
room but shares common areas such as kitchen 
and dining spaces. Residents are asked to pay 
monthly dues for amenities, dining, landscap-
ing, health care and other services.

Another less-structured living arrangement 
for retirees has grown organically. Here, unrelat-
ed good friends have started to live together to 
share expenses and company. Neighbourhoods 
that naturally have a population of aged resi-
dents are also seeing the rise of “senior groups”. 
Members of these groups help each other out 
when needed and occasionally share resources.

Authorities are also starting to look into pro-
viding for this generation. Cities such as Beacon 
Hill Village in Boston provide programmes and 
services intended to help residents older than 
50 lead vibrant lives by providing transport op-
tions, social and cultural activities.

LANDLORD CONCESSIONS DRIVING 
RENTAL HOUSING
A confl uence of factors is putting the pressure 

on rental properties in New York. These include 
an increase in the supply of rental housing 
from new rental developments in Manhattan 
and Brooklyn, rents that rose at a faster pace 
than incomes in the last few years, and sluggish 
demand from tenants. In response, owners of 
older, less fl ashy properties, known in the trade 
as “value buildings”, are looking to close deals 
by off ering concessions to prospective tenants.

New York City brokerage Citi Habitats found 
that 21% of its rental deals in 1Q2016 included 
some form of incentive.

“Twenty-one per cent of transactions bro-
kered by Citi Habitats included some form of 
move-in incentive, compared with 12% during 
both the previous quarter and in Q12015. A per-
centage of leases included an incentive during 
1Q2016 is more than in any quarter in the past 
fi ve years. The last time concessions were (al-
most) as prevalent was during the third quarter 
of 2010,” says Citi Habitat’s Manhattan Residen-
tial Rental Market 1Q16 Report.

Concessions are typically owner-paid bro-
kerage fees or one or more months of free rent 
or both. It may also include free use of the gym-
nasium for a limited time, iPads and gift cards.

These concessions off er a discount to the 
tenant but maintain the original rental price 
on the unit. This can benefi t landlords when 
tenancy agreements are up for renegotiations.

Citi Habitat found that incentives have low-
ered vacancy rates. At the same time, they created 
a sense of “value” in the market for apartment 
seekers, and allowed building owners to keep 
their face rents high.

Monthly rents are not much less compared 
with the last quarter of 2015, when prices peaked. 
The rent for studio and one–bedroom units, 
which make up the majority of housing stock 
in Manhattan, were hovering just off  the peak 
in the fi rst quarter of this year. In contrast, me-
dian rents on the more expensive, two- and 
three-bedroom apartments were under more 
pressure than smaller units.

Average rents in March were US$3,473, off  less 
than 1% from the record average rent of US$3,507 
last August, and US$9 below the average rent in 
February, says Citi Habitats. Although new supply 
of rental properties is entering the market, rents 
are unlikely to fall signifi cantly in the coming 
months as newly hired college graduates start 
looking for a place to stay.

ADAPTIVE USE OF LAND
PwC’s and Urban Land’s Emerging Trends In Real 
Estate 2016 report noted an emerging trend in 
the “hollowed out” areas of Detroit and New 
Jersey: urban farms that grow fruits, vegetables, 
and products like honey. While these small-scale 
businesses do not complete with large-scale ag-
ribusiness, there is surprising scale to a number 
of operations.

The report found that New York City is home 
to one operation that produces more than 300 
tons of vegetables in three hydroponic oper-
ations in Brooklyn and Queens. In Chicago, a 
local business has grown its output to about a 
million pounds of salad greens and herbs, and 
contracts with four dozen upscale supermarkets 
while Detroit’s community and commercial 

farming operations brought 400,000 pounds of 
food to market in 2014. A 69,000 sq ft former steel 
factory is being converted into the world’s larg-
est indoor vertical farm in Newark, New Jersey. 
The US$30 million investment has attracted in-
stitutional capital as well as public dollars from 
the city of Newark and the state of New Jersey.

This trend fi ts hand in glove with the grow-
ing phenomenon of speciality restaurants. These 
artisanal restaurants are generating traffi  c, hold-
ing customers for longer periods and creating 
a buzz by pulling tourist and food lovers to its 
town and its residents.

“Foodies are at the sweet spot of retailers’ 
desired demographics: they are upscale, knowl-
edgeable and spending-oriented. There is a sur-
prisingly signifi cant level of activity in places 
like Brooklyn, Chicago, Philadelphia, and Wash-
ington, DC, where  foodies of all generations 
abound,” says the report. The real trend is not 
about food, adds Urban Land. It is about repur-
posing land based on the “highest-and-best-use 
characteristics”.

“Are we likely to see barns and silos dotting 
our cityscapes? No, that is hardly the point. 
What is important — and trending — is the 
new vision that has urban land as that most 
precious and fl exible of resources. The idea that 
the end of one productive use of a real estate 
asset spells the extinction of value and the sun-
setting of opportunity is an idea whose time 
is over. Just as the reinvention of the suburbs 
is an emergent story for the decade ahead, so 
is the creative adaptation of inner-city uses,” 
says the report.

Maximising the use of space

E
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A mixed bag of properties 

Building on the strengths of a bigger entity

All types of real estate developments — from 
affordable homes to premium luxury apart-
ments, high-rise units and landed houses 
— can be launched during the current soft 
property market, says Raymond Cheah, chief 
operating officer, commercial, at UEM Sunrise 

Bhd. “There is still demand for homes, especially from 
the younger population and first-time homebuyers. 
Selected types of properties, especially the mid-priced 
landed properties, are still selling. Mid-priced landed 
real estate in the greater Kuala Lumpur area, Johor 
and Penang see the highest demand. High-rise units 
in the mid-range price levels close to the city centres, 
except in Johor, are also in high demand,” says Cheah.

UEM Sunrise’s current strategy is to off er a good 
mix of quality real estate products to appeal to cus-
tomers of varying incomes, says Cheah. Its current 
projects include Estuari Gardens @ Puteri Harbour, 
Melia Residences at Gerbang Nusajaya and Residensi 
Sefi na Mont’Kiara in Kuala Lumpur.

While landed properties attract a lot of interest, high-
rise strata units in certain areas such as Mont’Kiara 
also remain popular. “Local buyers are especially keen 

OSK Property Holdings Bhd took a step clos-
er towards its vision of becoming a leading 
integrated property developer after merging 
with PJ Development Holdings Bhd (PJD) 
last year. OSK Property CEO Ong Ghee Bin 
says the enlarged entity is able to offer more 

diversified, holistic and integrated products.
“The enlarged entity has the bold energy of OSK Prop-

erty and the solid expertise and experience of PJD. OSK 
Property is set to transform into a signifi cant property 
group in the country. We have the ability to undertake 
large-scale projects and we are poised to provide greater 
value to our stakeholders,” he says.

“Our capabilities include developing residential and 
commercial property, owning and operating a retail 
arm under the Atria brand, and managing offi  ces and 
providing hospitality services under the Swiss-Garden 
brand. Our guiding philosophy is to deliver where there 
is demand,” he adds.

“This year, we are targeting our product launches in 
matured and tested markets as well as locations where 
our brand already has a presence.”

OSK Property has a total landbank of 3,600 acres 
in Malaysia and Australia after the merger, with an 
estimated gross development value (GDV) in excess 
of RM17 billion.

Ong points to the many benefi ts of being part of 
OSK Holdings Bhd’s group of companies. “There are 
many synergies that have resulted from the recent 
merger[(between PJD and OSK Properties]. Now, we can 
leverage on the many services and expertise off ered by 
companies within the group. Examples include cables 
manufactured by Olympic Cable Company Sdn Bhd, 
pre-cast wall panels made by Acotec Sdn Bhd and con-
struction services provided by PJD Construction Sdn 

on landed property based on what we saw at our recent 
launch of Estuari Gardens @ Puteri Harbour. Estuari 
Gardens is our fi rst landed development in Puteri Har-
bour, Iskandar Puteri in Johor. The fi rst phase consists 
of 350 double-storey super-links. We are also building 
landed property in Serene Heights in Bangi, in which 
the fi rst two phases are double-storey terraced hous-
es. In Mont’Kiara, we continue to off er high-rise units, 
namely the newly launched Residensi Sefi na Mont’Ki-
ara,” says Cheah.

He notes that the number of foreign property buyers 
is increasing. “We are seeing more homebuyers from 
Taiwan and Indonesia. They believe it is a good time 
to buy property now as the ringgit has depreciated and 
they are very interested, especially in Iskandar. Mean-
while, homebuyers from Japan, Australia and Europe 
are also showing interest in making Malaysia their 
second home.”

UEM Sunrise is also expanding its property devel-
opments in Melbourne. Current projects there include 
two high-rise mixed residential units known as Aurora 
Melbourne Central and the Conservatory. “We are also 
developing two sites in Melbourne’s central business 

district — one in Latrobe Street and the other at Mac-
kenzie Street. UEM Sunrise has also acquired a 21-sto-
rey offi  ce tower on 412 St Kilda Road and this will be 
developed into an unprecedented luxurious residen-
tial development off ering a mix of retail and serviced 
apartments,” Cheah says.

UEM Sunrise diff erentiates itself from its compet-
itors with its focus on sustainable developments. “To 
ensure the long-term viability of our developments, all 
of them are planned meticulously. Strategic initiatives 
are also put in place to provide the ideal value propo-
sition for our stakeholders,” says Cheah.

Estuari Gardens @ Puteri Harbour has a gross de-
velopment value (GDV) of RM7 billion. Spanning 394.4 
acres of freehold land, the development is expected to 
be completed in 7 to 10 years. The fi rst phase of dou-
ble-storey super links will take up 47.8 acres and has a 
GDV of RM634 million. The homes have built-up areas 
of 2,708 to 3,550 sq ft, with prices starting at RM1.39 mil-
lion. The gated and guarded development will have 24-
hour security, wide walkways and cycling paths, large 
landscaped open areas, a playground and an outdoor 
gymnasium, among other features.

Bhd. Such synergies enable us to optimise value and, 
of course, shareholder returns,” says Ong.

OSK Property has a diversifi ed range of projects in-
cluding townships in Sungai Petani in Kedah, TimurBay 
Seafront Residence in Kuantan, Windmill Upon Hills 
in Genting Permai, Pan’gaea in Cyberjaya, You City in 
Cheras, You One in Subang and Atria Shopping Gallery 
in Damansara.

Ongoing projects include Gravitas, comprising 
three-storey industrial buildings in Shah Alam; Emira, 
a mixed development of residential and retail units in 
Shah Alam; and Solstice and Eclipse, which are serviced 
apartments within Pan’gaea, an integrated develop-
ment in Cyberjaya.

TimurBay Seafront Residence is an exclusive de-
velopment comprising two apartment blocks on 7.3 
freehold acres in Balok Beach, Kuantan. There are 760 
serviced apartments and 16 retail units. Prices of the 
residential units start at RM351,000.

The developer recently introduced the second phase 
of Windmill Upon Hills and will soon launch the fourth 
phase of Harbour Place, large serviced apartments, in 
Penang.
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Making housing more accessible

Building homes for young adults and growing families

Titijaya Land Bhd is developing projects targeted 
at young adults and families or homeowners 
who are looking at upgrading to bigger homes. 
“Gen Ys that have joined the workforce for a 
number of years are looking to purchase a 
home of their own. Most will be looking for 

smaller homes in the city or suburban areas that are 
easily accessible and prefer developments that offer 
many amenities. I find that this group of homebuyers 
appreciate eco-friendly and futuristic concepts integrat-
ed into the design. The lifestyle of Gen Y homebuyers 
also revolves around convenience, hence the need for 
amenities to be close to home,” says Lim Puay Fung, 
executive director of Titijaya Land.

Aff ordability is a concern among homebuyers and 
many will be looking at living outside the city centre. 
“The country’s public rail transport system keeps im-

Tan Sri Datuk Sri Leong Hoy Kum expects the 
local property market to hit a turning point 
soon and anticipates demand to pick up in 
the second half. “Various indicators point to-
wards a turning point. Residential property 
transactions have bottomed out as there was a 

milder contraction in Q42015 compared with the third 
quarter and second quarter of last year,” says Leong, the 
managing director of Mah Sing Group Bhd.

“We are also seeing more interest in the property in-
dustry among local and foreign institutional investors, 
which indicates that consumer sentiments may have 
already hit bottom. The MIER Consumer Sentiment 
Index was at an all-time low of 63.8 points in 4Q2015 
even though the Business Conditions Index showed a 
slight improvement during that quarter.

“I think it is highly unlikely that house prices will 
contract this year. It will probably grow at low- to mid-sin-
gle-digit levels. During the 2008 global fi nancial crisis, 
house prices increased by low single-digits,” he says.

Mah Sing is well positioned to capture an upturn in 
demand and Leong expects the group to deliver a sus-
tainable performance for the current fi nancial year on 
the back of a solid track record, an established brand, 
prudent fi nancial discipline and healthy liquidity.

This year, the developer is focusing on providing 
aff ordable homes and homes for fi rst-time homebuy-
ers. Half of its residential launches are priced below 
RM500,000. “Just under 90% of our launches are priced 
below RM1 million and about 68% will be priced below 
RM700,000. Buyers of some of our projects can also tap 
into the government’s recently announced First Home 
Deposit Scheme,” says Leong.

Projects priced below RM500,000 include the Cerrado 

serviced apartments in Southville City@KL South, with 
indicative prices that begin at RM368,000.

The developer has also launched an aff ordable home 
project known as Rumah Selangorku at M Residence 2 
@ Rawang — its inaugural project under the Rumah 
Selangorku aff ordable housing scheme administered 
by the Selangor Housing and Property Board. Rumah 
Selangorku consists of two blocks with 488 units. The 
units, priced at RM170,000, come with three bedrooms 
with two parking bays.

“We are a responsible corporate citizen and have 
been operating as a premier lifestyle property develop-
er for more than 20 years in the country. We are com-
mitted towards supporting the government’s request 
for more aff ordable homes to be built for the rakyat. It 
goes without saying that a shelter or a home is still a 
basic need for everyone. Mah Sing is proud to be able 

to contribute towards fulfi lling this need by making 
housing more accessible to all,” adds Leong.

Upcoming projects include M City and Southville 
City@KL South. M City is an integrated developed based 
on a hanging garden concept. It is situated in the heart 
of KL city, within fi ve kilometres of the KLCC.

Southville City@KL South is a sustainable mixed-
use township in Bangi. Mah Sing is also building a vi-
brant and sustainable business and commercial hub 
in the township.

proving. As has been seen in neighbouring countries, a 
rail system and the surrounding property have strong 
synergies that appeal to homebuyers. The key selling 
point is ease of transport. An effi  cient rail transport 
system gives a young adult the option of buying a 
home fi rst instead of a car. That said, the composition 
and price of the development must be right in order 
to attract buyers,” says Lim.

Titijaya Land is rolling out three projects this year: 
Bellaville in Ara Damansara, Seri Residence in Shah 
Alam and Park Residency in Cheras. The latter two are 
landed properties, featuring two-storey semi-detached 
houses and three-storey linked villas respectively.

“We have diff erent themes for each development. 
Water is embedded in the theme for Bellaville. This de-
velopment targets the younger generation and young 
families and there are ample amenities in that area. 

Lakeville Residence will 
be easily accessible via 

Old Klang Road 

Serviced apartments 
in Southville City@KL 
South have indicative 

prices starting from 
RM368,000
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As for our landed property launches, we are off ering 
bigger homes for growing families. These homes are 
built within gated and guarded environments, thus 
addressing the need for safety and security,” says Lim.

Titijaya Land’s ongoing projects have a gross devel-
opment value of RM1.84 billion.

Lim says that company is still looking at acquiring 
strategically located landbanks. “As a property devel-
oper, land is directly correlated to our growth. Current 
land prices are either staying put or increasing and 
we will not hesitate to purchase strategic landbank 
if an opportunity presents itself at a price that is able 
to maximise shareholder returns. Going forward, our 
strategy is to embark on more joint ventures. These 
projects reduce holding costs and there are more 
resources for the project to be rolled out in a timely 
manner,” says Lim.

Artist’s impression of 
Bellaville@H2O
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D’Island Residence is 
located in Puchong

Below: Artist’s 
impression of Corallia 
double-storey semi-

detached homes

Nusmetro Property Sdn Bhd believes home-
buyers are looking for projects in specific 
locations and developments that fit their 
lifestyle. “Market demands are ever evolv-
ing. As a developer, you are either creating 
or chasing a trend. At Nusmetro, we focus on 

designs that are unique, that allow people to live in a 
different way. Right now, we are focusing on centrally 
located studios and duplexes to provide homebuyers 
with accessible luxury,” says its corporate communi-
cation manager Brie.

“We create and sell designer condominiums at an 
accessible entry price. The idea is to bring our theme, ‘Art 
of living’, to everyone. The days of buying a box within 
a box to live in or to invest are passé. Now, consumers 
are focused on location and lifestyle.

“The higher cost of living is a long-standing issue. 
It is also worth noting that people are generally feeling 
disconnected in today’s technology-driven environment. 
We have chosen to develop homes that are smaller and 
thus, more aff ordable, and included luxurious lifestyle 
facets to create an extended home where the home-
owner will be proud to have family and friends come 
and visit,” says Brie.

Nustmetro stands apart from its peers with its 
avant-garde, trendsetting property designs aimed 
at incorporating art into everyday living. “We are 
committed to creating what was once unimagina-
ble. Take, for example, our project in Mont’Kiara 
known as Arte Mont Kiara. This development has 
a French-retro design because we noticed a trend 
towards European-inspired designs. It shows how 
extraordinary living facets can enhance the quality 
of life for homebuyers,” says Brie.

LBS Bina Group Bhd has a higher sales target 
this year after hitting its RM1.029 billion tar-
get last year. Its strategy is to meet the need 
for affordable homes and reach out to a larger 
group of buyers.

“Buyers are looking for aff ordable houses 
now. This is a growing trend. According to the Asia Prop-
erty Market Sentiment Survey for H12016 by iProperty.
com, 66% of respondents, especially homebuyers based 
in Kuala Lumpur, say there are insuffi  cient aff ordable 
homes. This is largely due to the strong migration of 
low to medium-low income households from diff erent 
states converging in the Klang Valley,” says Tan Sri Lim 
Hock, San, managing director of LBS Bina.

He adds that government schemes to assist fi rst-
time homebuyers bode well for the property market. 
“I am optimistic about the outlook for the market this 
year and believe that LBS’s core strength in developing 
medium-priced and medium-to-high priced properties 
will enable us to sell more homes this year compared 
with 2015.”

“Government schemes such as the First House De-
posit Financing Scheme (MyDeposit), announced in 

Budget 2016, will help support the market for aff orda-
ble homes. This scheme, which started on April 7, aims 
to assist fi rst-time homebuyers with their deposits by 
contributing 10% of the property price for homes priced 
below RM500,000. I expect an allocation of RM200 mil-
lion in Budget 2016 to translate into 7,000 units sold. 
This is equivalent to 3.5% of property transactions for 
homes priced below RM500, 000,” Lim says.

The higher loan rejection rate for property transac-
tions is a common concern of both homebuyers and 
developers. LBS Bina has responded to it by coming 
up with additional internal processes. “We fi lter loan 
applicants before submitting their documents to the 
banks. We also reach out to a larger group of potential 
buyers. This allows us to quickly fi nd a replacement 
purchaser for our homes if the initial buyer is unable 
to secure fi nancing,” says Lim.

Aiming high with aff ordable homes

Carving a niche with accessible luxury

LBS Bina is planning to launch 13 projects this year. 
This includes Rumah Selangorku, an aff ordable home 
project, in Bandar Saujana Putra. “We support the gov-
ernment’s call for more aff ordable homes and intend to 
build 10 blocks of serviced residences in Bandar Saujana 
Putra. The fi rst fi ve blocks have a GDV of RM584 mil-
lion. The remaining fi ve blocks, with a GDV of RM815 
million, will be launched later,” says Lim.

At the group’s D’ Island Residences development 
in Puchong, projects include Skyvilla, a 17-storey con-
dominium block of 352 residential units, with prices 
starting at RM649,000; Nautilus 2, which are super 
links priced from RM1.2 million; and Corallia dou-
ble-storey semi-detached homes priced from RM1.6 
million. The developer also has an industrial develop-
ment in Shah Alam known as Taman Perindustrian 
Alam Awana @ U10. E

The developer currently has four on-going projects 
under the Arte Series with a combined gross develop-
ment value of RM3.1 billion: Arte Mont Kiara, Arte + 
Ampang, Arte S Penang and Arte Subang West. E

Artist’s impression of 
Arte Mont’ Kiara

Th e proposed lounge 
in Arte Mont’ Kiara
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