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CLARIFICATION
With reference to the article entitled “MRCB's Penang Skycab to begin 
construction in 1Q18” published on April 8, Malaysian Resources Corp Bhd 
has clarifi ed that the information it shared during its public engagements 
in Penang was based on preliminary fi ndings only, and not a confi rmation 
of any project being awarded to MRCB. 

Malaysia Property Expo 2016 
(Mapex 2016)
Date: April 15 to 17 (Fri to Sun)
Time: 10am to 9pm
Venue: Mid Valley Exhibition 
Centre, Kuala Lumpur
Contact: (016) 323 0399
More than 80 developers 
will be participating in 
this expo themed “Home 
Ownership through Smart 
Financing”. Among them 
are EcoWorld Development 
Group Bhd, IJM Land Bhd 
and S P Setia Bhd. Visitors 
can view various property 
selections and check out 
attractive fi nancing packages 
by fi nancial institutions.

Exclusive Preview of Botanic 
@ Parc Vue, Melbourne
Date: April 16 and 17 
(Sat and Sun)
Time: 10am to 3pm
Venue: Le Meridien Kuala 
Lumpur, Level 6, Metropolis 
fl oor, Room Parry I and II
Contact: (03) 7733 3005
Founders Properties will 
be organising a property 
exhibition for the Botanic @ 
Parc Vue project in Melbourne, 
Australia. There will be a 

property investment talk at 
11am while consultations on 
business and investor migration 
programmes will also be 
available. RSVP to the number 
above to book your seats.

Astoria Ampang launch
Date: April 16 and 17 
(Sat and Sun)
Time: 11am to 6 pm
Venue: Astoria Sales 
Gallery, Lot 306, Jalan 
Ampang, Kuala Lumpur
Contact: (03) 4252 3336
Land and General Bhd (L&G) is 
off ering a new buyer’s package 
for its serviced apartment project 
Astoria Ampang. Under the 
Power Pack buyer’s package, 
besides only paying RM1,000 
in booking fees, there will also 
be rebates of 9%. L&G will also 
take care of the legal fees, and 
off er an easy upfront payment 
scheme with zero interest.

Sunway Cassia fi nal phase 
launch
Date: April 17 (Sun)
Time: 10am to 6pm
Venue: Sunway City Penang 
sales offi  ce, No 1, Persiaran 
Mahsuri 1/3, Sunway Tunas, 
Bayan Lepas, Penang
Contact: (04) 643 9898
Sunway Property will be 
launching the fi nal phase of 
Sunway Cassia comprising 48 
units of 2-storey semi-detached 
houses. The developer will 
also be off ering innovative 
packages under the Sunway 

Property Certainty Campaign, 
which enables buyers to place 
an initial down payment of 
3% or 6%, and pay off  the rest 
of the down payment over 
12 to 24 months interest-
free. It also off ers a 12:88 
guaranteed loan scheme.

A Golden OpportuniTEA at 
Setia Eco Glades
Date: April 16 and 17 
(Sat and Sun)
Time: 10am to 6pm
Venue: Setia EcoGlades 
Lifestyle Gallery, Persiaran 
Eco Glades, Setia Eco Glades, 
Cyber 1, Cyberjaya
Contact: (03) 8008 2228
S P Setia Bhd will be organising a 
“Wefi e” photography competition 
inside the gardens of the Setia 
Eco Glades township. Light 
refreshments will be provided.

Worst is over for 
Malaysian property 
market, says Mah Sing
Mah Sing Group Bhd sees the worst 
to be over for the Malaysian property 
market as various market indicators 
appear to have bottomed out, with 
residential property transactions 
seen to be contracting at a slow-

er pace, while 
growth in house 
prices moder-
ates.

“If you look 
at the house 
price index, it 
has moderated 
to a more sus-
tainable lev-

el, from 11.8% to now a single-digit 
growth of 5.8%, since the cooling 
measures were introduced in 2012.

“At this level, we believe it’s 
healthy. We don’t (think) there’s a 
need for any more cooling meas-
ures,” said Mah Sing executive di-
rector Steven Ng during its media 
briefi ng at the 12th Invest Malaysia 
2016 in Kuala Lumpur on April 12.

He noted that the contraction 
of residential property transactions 
have bottomed out as transactions 
declined at a slower pace in the 
fourth quarter of 2015 (4Q15) com-
pared to 3Q15 and 2Q15.

MPI ceases operations
Malaysia Property Inc (MPI) has 
ceased operations as it has accom-
plished its objectives of managing 
the property overhang issue and 
branding Malaysia’s real estate sec-
tor overseas, the government said.

“Malaysian property developers 
are now more prepared and capable 
of promoting and marketing their pro-
jects both locally and abroad on their 
own,” the Economic Planning Unit 
(EPU) said in a statement on April 13.

MPI, which was set up as a 
non-profi t company under the EPU in 
2008, ceased operations on March 31.

EPU said the residential overhang 
reduced by 55% from 26,300 units in 
2008 to 11,816 units by 2014.

“Over the same period, property 
sales to foreigners, in both the pri-
mary and secondary markets, hit 
RM3.4 billion.

MPI was given a launching grant 
of RM25 million by the government, 

while several leading local real es-
tate developers also contributed 
funds to support its promotion ac-
tivities, said EPU.

Half of Negeri 
Sembilan homes will 
be aff ordable types
The Negeri Sembilan state 
government’s Affordable 
Housing Policy will en-
sure that 50% of the 
homes built in every 
housing project are 
affordable homes, 
the state assembly 
was told on April 12.

Menteri Besar Datuk Seri Mo-
hamad Hasan said under the Negeri 
Sembilan Housing Policy, youths 
would be given the opportunity to 
apply for aff ordable houses, adding 
that aff ordable housing is the gov-
ernment’s priority.

EcoWorld to launch 
maiden project in 
BBCC within two 
months
Eco World Development Group Bhd 
(EcoWorld), which is confi dent of meet-
ing its sales target of RM4 billion for 
the fi nancial year ending Oct 31, 2016, 
said the maiden launch of its Bukit 
Bintang City Centre (BBCC) mixed-use 
development here is expected to be 
within the next two months.

EcoWorld president and CEO Da-
tuk Chang Khim Wah said it had 
already received positive response 
to the 45-storey block with stra-
ta offices in BBCC, known as The 
Stride, which is targeted at small 
and medium enterprises.

The launch will be followed by two 
blocks of serviced residences com-
prising 680 units of entry-level apart-
ments with built-ups starting from 
450 sq ft. The units are targeted at 
singles and young families who prefer 

a city lifestyle, with public 
transport connectiv-

ity, work, shop-
ping and en-

tertainment 
right at their 
doorsteps.

Elmina Valley 
Phase 2 94% 
taken up
Sime Darby Property Bhd’s Elmina Val-
ley Phase 2, comprising 2-storey linked 
homes, saw a take-up rate of 94% since its launch last Saturday.

A total of 290 units out of 309 homes were taken up on the day of the launch, 
with about 700 people showing up on that day.

There are two unit types – 20 ft by 70 ft (Type A) and 22 ft by 80 ft (Type B) with 
built-ups from 1,855 sq ft.

The Type B houses have a double frontage design. They also feature a dual-key 
concept with a single bedroom and bathroom separated from the main house.

Sime Darby Property managing director Datuk Jauhari Hamidi told TheEdge-
Property.com that phase one of Elmina Valley is 97% taken up with 11 units 
remaining.

Elmina Valley is part of the 5,000-acre City of Elmina, which includes the 
townships of Denai Alam, Bukit Subang, Elmina East and Elmina West. The City 
of Elmina is located along the Guthrie Corridor Expressway and has a gross de-
velopment value of RM20.4 billion.

le types
lan state 
rdable
en-

he 
y 

a city lifestyle, w
transport c

ity, wo
ping

ter
rig
d

Go to
TheEdgeProperty.com

 

To read
more news

trending
now

http://www.theedgeproperty.com.my/


NEWS
 TEP 3FRIDAY  APRIL 15,  2016 •  THEEDGE  FINANCIAL DAILY    

Is it too late to invest in 
Australia?
BY  H A N N A H  R A F E E

S
ince the mid-2000s, Australia has 
seen low interest rates, an abun-
dance of liquidity and strong 
population growth, underpinned 
by high levels of immigration. 
This has led to an increase in de-

mand for real estate that exceeds the supply 
of new properties, says Ian Chen, founder, 
owner and group CEO of Jalin Realty Inter-
national.

According to him, the median house price 
in Australia has grown as high as 15% per 
annum. “However, property prices stabi-
lised towards the end of last year after banks 
tightened their lending and the Australian 
government implemented new regulations 
to curb property speculation.”

Foreign appetite for real estate in the 
country has surged in the past year, with the 
value of proposed investment rising more 
than 75%. Chen says, according to the Foreign 
Investment Review Board (FIRB), total for-
eign investment in real estate between 2014 
and 2015 was A$97 billion (about RM287.8 
billion). Th e largest contribution came from 
China (A$24.3 billion) while Malaysia was 
fourth largest with A$3.4 billion.

Chen reveals that Sydney, Melbourne and 
Brisbane remain the most popular destina-
tions for foreign investors.

“Th e Australian market has enjoyed con-
sistent capital growth over the last 100 years, 
with property prices doubling in 7 to 10 years. 
Th e low vacancy rate of 2% to 3% for landed 
and non-landed properties in certain cities 
has made Australian property an attractive 
investment proposition,” he says. “With a 
current borrowing rate of around 5% and 
yields of between 4% and 5% for residential 
properties, investors can achieve neutral 
to positive cash fl ow with a 70% loan-to-
value ratio.”

Still, there are certain things that foreign 
investors need to consider. “Foreign buy-
ers in Australia are only permitted to buy 
new dwellings or off -the-plan properties 
with FIRB approval,” Chen says, adding that 
non-residents have to pay an additional 
stamp duty of 3% from July 1, 2015, and an 
absentee land tax of 0.5%.

SATURDAY, APRIL 30, 2016, 
9AM SHARP – 1PM
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BY  N ATA L I E  K H O O

PETALING JAYA: WCT Holdings Bhd is set 
to launch the first phase of luxury con-
dominium development The Waltz Res-
idences at Paradigm Garden City, Over-
seas Union Garden (OUG), Kuala Lumpur 
in 2Q2016, said WCT Holdings managing 
director Taing Kim Hwa.

The Waltz Residences comprises two 
tower blocks and 419 units. Taing, however, 
declined to provide further details such as 
built-ups and prices of the condo units.

“It is currently open for registration and 
we will announce the other details of the 
project such as the built-ups and prices 
once we are ready,” he told TheEdgeProp-
erty.com.

Paradigm Garden City sits on a 72-acre 
freehold land comprising luxury condos, 

a retail mall, corporate office tower, retail 
offices and a hotel with a total gross de-
velopment value (GDV) of RM8 billion to 
RM10 billion.

Meanwhile, the group also expects to 
complete its Medini Signature condos in 
Johor by 3Q2016.

The Medini Signature project has 
achieved a 60% take-up rate since its 
launch in 2013, said Taing.

“The Medini Signature is a subsequent 
development to the recently completed 
and handed over 1Medini Condominiums. 
The 1Medini Condominiums comprises 
644 condo units with built-ups from 720 
sq ft onwards. All units have been sold 
out,” he added.

The Medini Signature has built-ups from 
655 sq ft onwards, with an estimated GDV 
of RM483 million.

WCT Holdings to launch fi rst phase of OUG luxury condos in 2Q2016

Prices for The Medini Signature units 
start from RM524,000.

“Among the facilities our residents will 

be able to enjoy include an infinity pool, 
a yoga deck, tennis court and a gymnasi-
um,” he added.

Another project which the group has 
completed in Johor is the 1Medini Garden 
Villas in June last year. There is currently 
a balance of eight units from the 18 units 
launched. Prices start from RM1.2 million.

“I would say that our projects in Johor 
are strategically located at the heart of 
Iskandar, which has easy access to the city 
centre. It only takes 15 minutes to drive 
out to Johor Bahru and the Customs, Im-
migration and Quarantine (CIQ) complex, 
and half an hour to drive to the Senai In-
ternational Airport,” he said.

WCT also aims to open the group’s 
fourth shopping mall — and its second 
under the “Paradigm Mall” banner — in 
Johor Bahru this year.

“In addition, an FIRB application fee of 
A$5,000 is applicable for properties valued 
at up to A$1 million, A$10,000 for properties 
below A$2 million and A$20,000 for prop-
erties below A$3 million. Th ese measures 
are meant to prevent property prices from 
growing too rapidly.”

Moving forward, Chen says home prices 
in the country are expected to see low sin-
gle-digit growth.

“Melbourne is currently leading the mar-
ket in price growth, while Perth and Darwin 
are experiencing declines. Sydney — which 
had experienced a boom in the past three 
years — recorded a fall in the median price. 
In the past six months to January, house 

price growth in Melbourne (+3%) exceeded 
Sydney’s (-1.1%),” he remarks.

“Mortgage rates for residential properties 
are likely to stay around the same level, at 
around 5%. Rental vacancy rates are increas-
ing, with certain cities seeing rates of 3% to 
4% due to a consistent supply of stocks. Rents 
have seen a slight fall in 2016.”

Chen will share more insights on the 
Australian real estate market at his talk “In-
vesting in properties Down Under: Have you 
missed the boat?” at Th e Edge Investment 
Forum on Real Estate 2016 at Sunway Pu-
tra Hotel in Kuala Lumpur on April 30. Th e 
forum’s theme is “Riding out the storm: 
Pitfalls to avoid”.

The Australian 
market has 

enjoyed 
consistent 

capital growth 
over the last 100 

years — Chen

Taing: We will 
announce the 
other details 
of the project 
such as the 
built-ups and 
prices once 
we are ready.



COVER STORY
TEP 4  FRIDAY  APRIL 15,  2016 •  THEEDGE  FINANCIAL DAILY    

Although there are suffi  cient laws to govern 
the housing industry but the degree of 

enforcement is lacking

When your 
dream home

V
ictims of abandoned projects 
often feel like they are trapped 
in a nightmare and usually 
blame themselves.

Th at was how Christopher 
Rozario felt when he found out 

that the Selayang Springs Condominium in 
Selayang, Selangor which he had purchased 
in 2009 was declared an abandoned project 
in April 2014.

Rozario had planned to move from Sungai 
Buloh to Selayang with his family in 2013 
(the expected completion date) to have eas-
ier access to the Kuala Lumpur city centre. 
He also wanted to enjoy the amenities as well 
as the lifestyle living touted by the project. 
Selayang Springs is located on Selayang hill, 
right next to a hot spring recreational park.

But then he began to notice that con-
struction was slower than expected and, 
alas, the project was soon included in the 
list of abandoned projects by the Urban 
Wellbeing, Housing and Local Government 
Ministry. Following that, the 276 buyers of 
the condo had formed an owners’ associa-
tion with Rozario as the president.

Rozario tells Th eEdgeProperty.com that 
he gets upset whenever he drives pass the 
project and sees the almost completed pro-
ject.

“I bought the unit at RM220,000 back 
then, now property prices in nearby areas 
have all doubled,“ he says, adding that there 
were 276 buyers of whom 90 of them were 
fi rst-time home buyers.

According to the National Housing De-
partment, from 2001 to 2015, there were 28 
cases of abandoned projects in Peninsular 
Malaysia while another 20 are being revived.

Selayang MCA secretary Ryan Ng, who 
is also a practising lawyer, believes the fi g-
ures are just the reported cases that were 
confi rmed as abandoned.

“Th ere could be cases where the projects 
are delayed and face a high risk of being 
abandoned, but are not on the list.

“It might take a long time before a pro-
ject is classifi ed abandoned. By then, it will 
be too late to save the project or to protect 
the buyers,” he says.

For instance, data from the National 
Housing Department showed that a 454-

unit landed residential project in Taman 
Lestari Permai, Sepang, which was supposed 
to be completed in 2005, was left deserted 
and was only listed as an abandoned pro-
ject in July 2015.

What the law says
According to the Urban Wellbeing, Hous-
ing and Local Government Ministry, a 
housing project in Peninsular Malaysia is 
deemed abandoned if:
1.  Th ere is no signifi cant construction ac-

tivity at the site for six consecutive.
2.  Th e developer is under the control of the 

Offi  cial Receiver.
3.  Th e developer admits in writing to the 

Housing Controller that it is unable to 
complete the project.
“Although there are laws to protect home 

buyers, there are also loopholes in the law. 
Some problematic developers could stop 
construction for fi ve months and resume 
construction for a month, and repeat that 
again to avoid being classifi ed as an aban-
doned project,” says Ng, who is helping the 
Selayang Springs Condominium Owners’ As-

becomes a nightmare

sociation to speed up the project’s revival.
“Getting exposure may help alert the 

public and also gather buyers to voice their 
problems but it won’t solve the problem 
if there are no white knights willing to 
revive the project,” he remarks.

Even if there is a developer willing to 
revive the project, it will be a long and 
diffi  cult process to resume construction 
as there are both legal and practical hur-
dles such as getting consent of the buyers 
and their cooperation to fork out the extra 
money (if needed) to complete the project.

“Th e white knight could request buy-
ers to cough up more money to complete 
the project. Th is is usually when disagree-
ments among buyers occur,” he explains.

Ng notes, that in some cases, only a 
portion of buyers would pay the extra 
money to resume construction, so the 
sum may not be enough.

Real Estate and Housing Developers' 
Association (Rehda) Malaysia president 
Datuk Seri Fateh Iskandar Mohamed Man-
sor says cost and the safety of the build-
ing structure will usually be the main 
concerns for the white knight as some 
projects may have been left deserted for 
some time and would require thorough 
geotechnical inspection.

“Th e challenges would also depend 
on the type of development – strata or 
landed – and the land condition,” he adds.

A glimmer of hope
According to the National Housing De-
partment, Selayang Springs Condomin-
ium has recently been lifted from being 
classifi ed as an abandoned project to be 
placed under the list of projects being 
revived.

KL Northgate Sdn Bhd will take over 
the project from the previous developer – 
Barisan Tenaga Perancang (M) Sdn Bhd.

Rozario says the buyers are fi nally see-
ing some glimmer of hope. “We [commit-
tee of the owners’ association] had met up 
with representatives from KL Northgate 
in mid-March to discuss the revival plan. 
KL Northgate will be presenting a draft of 
the purchasers’ agreement to the owners 
soon,” he adds.

Rozario says once the owners and credi-
tors agree to the revival scheme, the project 
should be completed within 18 months.

Enforcement is a big issue
Under the amendments to the Housing 
Development (Control and Licensing) 
Act 1966, in order to enhance protection 
of home buyers, all licensed housing de-
velopers who fail to complete a hous-
ing project or have caused a project to 

Ng: Problems won’t 

be solved if there are 

no white knights.

Chang: We have ample laws 
but lack of enforcement. 

Fateh Iskandar: 

Abandoned projects 

will aff ect the values 

of nearby properties.

BY  TA N  A I  L E N G
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The Boss Service 
Suites has 
been declared 
abandoned in 2015. 
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be abandoned shall be deemed to have 
committed a criminal off ence.

Upon conviction, a developer is liable 
to a fi ne of not less than RM250,000 and 
not more than RM500,000, or jail of up to 
three years, or both.

However, the secretary-general of the 
National House Buyers’ Association (HBA) 
Chang Kim Loong notes that such punitive 
measures will not achieve their objectives 
without strict enforcement.

“We have more than ample laws to gov-
ern the housing industry. It is the degree 
of enforcement that is miserably lacking,” 
he remarks.

He says the National Housing Depart-
ment is the regulator and guardian of the 
housing legislation and it is duty-bound 
to protect home buyers. Chang concurs 
that there is little home buyers can do 
to save or revive an abandoned project.

“The best they could do is to gath-
er the aff ected buyers to make a louder 
representation to the National Housing 
Department and collectively pursue legal 
recourse,” he advises. 

Th e Boss
Another prominent abandoned project 
is The Boss Service Suites, a high-rise 
residential hotel suites development in 
Klang, Selangor which was launched in 
2010 and declared abandoned mid-2015.

This is a property with 377 units of 
hotel suites and 62 units of retail units 
which off ered guaranteed rental returns 
of 7% to 8%.

Benny Wong, an automotive parts man-
ufacturer, and Low Eng Kee, an IT solu-
tions provider, are victims of this aban-
doned project.

Wong who is an experienced investor 
never thought he would end up being a 
victim as he is very cautious and would 
do his due diligence before investing.

“It was not impulse buying. I had done 
my research on the project and on the hos-
pitality market. I was confi dent that this 
project would do well as it had a unique 
design which could make it an iconic 
building in Klang. Demand for hotel rooms 
will increase as the number of tourists 
and business travellers are rising in this 
area,” he notes.

According to him, before the project 
was abandoned, it already had a take-up 
of 80%, which meant that the developer 
should have had suffi  cient funds to com-
plete the project. However, the construc-
tion of the 28-fl oor tower stopped at the 
26th fl oor. By the time it was declared 
abandoned, the retail units were already 
about 90% completed.

Wong says this project was popular 
among investors at that time as the price 
doubled from 2011 to 2013. Th e unit he 

In March 2015, the purchasers of Th e 
Boss were informed by KPMG Deal Advi-
sory Sdn Bhd that in November 2014 the 
company had been appointed liquidator 
of the project by the Kuala Lumpur High 
Court. Following that, Th e Boss Purchasers’ 
Association (TBPA) was formed.

An inspection committee with repre-
sentatives from TBPA, the contractor, guar-
antor and company shareholders was also 
formed at end-2014.

A project is considered ready to be revived 
when at least 50% of its buyers agree to it, or 
when the total purchase value by purchas-
ers who agree to have the property revived 
amounts to at least 75% of the project’s GDV. 
Th e Boss sits on 2.15 acres of freehold land 

it has no significant
construction activity in
the construction site for
consecutive six months;

the developer is
under the control of the
Official Receiver;

the developer admits
in writing to the Housing
Controller that it is
unable to complete the project

A housing project is
deemed abandoned, if

NATIONAL HOUSING DEPARTMENT  GRAPHICS:  NIK EDRA/TheEdgeProperty.com

and had a GDV of RM118 million.
Wong says the buyers’ association has 

managed to get the support from 85% of 
buyers. “If there is any white knight willing 
to take over the development, it should 
have no problems getting the approval 
of the purchasers,” he adds.

Despite this unfortunate incident, Low 
says he is still interested in property in-
vestments as it is still the best tool to earn 
passive income.

“Th e problem is, I don’t have the extra 
budget for property investments anymore, 
almost half my expenses now goes to the 
mortgage. I still have to support my fam-
ily,” he replies.

Social impact of abandoned projects
Rehda’s Fateh Iskandar says the buyers 
are not the only victims when a develop-
ment is abandoned as the stalled project 
also has a negative impact on the area 
where it is located.

He notes that abandoned construc-
tion sites tend to become favourite spots 
for illegal activities, which will aff ect the 
safety and well-being of the surrounding 
community. Eventually, it will impact the 
value of the properties nearby too, he adds.

He emphasises that no project should 
be abandoned in the fi rst place, hence 
thorough feasibility studies need to be 
done before a project starts.

A project could be stalled due to var-
ious reasons such as offering the wrong 
product for a particular location, litiga-
tions by contractors, land and squatter 
issues, market conditions, legal prob-
lems and dispute among shareholders.

Fateh Iskandar concurs that amend-
ments to the Housing Development 
(Control and Licensing) Act 1966 have 
become very strict with hefty punish-
ments imposed on developers found 
guilty, including jail terms.

“Whilst the laws have become more 
punitive, perhaps what is needed now is 
stricter enforcement,” he adds.

In Budget 2016, the government has 
proposed to provide stamp duty exemp-
tion to white knight developers.

Fateh Iskandar says the stamp duty ex-
emption will assist to reduce the overall 
cost of reviving an abandoned project. 
However, “the stamp duty exemption 
alone is not suffi  cient to encourage or 
persuade developers to become white 
knights as there are many other factors 
that developers need to consider when 
reviving a project”, he explains.

“More incentives are needed such as 
lower interest rates for fi nancing, subsi-
dising the revival cost and fast-tracking 
certain approvals,” he says.

Selayang Springs
is now in the 
revival process

purchased in 2010 at RM480 psf was selling 
at RM1,150 psf in 2013.

“All the buyers were very happy to see 
the capital appreciation, and most of us 
were looking forward to even better invest-
ment returns as the construction neared 
completion. We never expected that it 
would become an abandoned project,” 
he says.

Meanwhile, Low says 2011 was a property 
market boom year so everyone was enthu-
siastic about property investments. Besides 
local buyers, there were also foreign buyers 
from Singapore, Taiwan, Pakistan and China.

“Sometimes, we overlook the risk in 
investments. Developer Interest Bearing 
Schemes (DIBS) and guaranteed rental re-
turn schemes may sound good at that time 
but you soon realise that there are also high-
risk investments and sometimes promises 
made are too good to be true,” he says.
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Industry experts to discuss real estate 
innovations at IRERS 2016
BY  R A C H E L  C H E W

PETALING JAYA: The International Real 
Estate Research Symposium 2016 (IRERS 
2016) has invited real estate experts from 
here and abroad to discuss the importance 
of innovation in real estate.

Organised by Th e National Institute of 
Valuation (INSPEN), IRERS will be held at 
Putra World Trade Centre (PWTC), Kuala 
Lumpur, this coming April 26 to 28.

A panel discussion themed “Leading 
the Way: Innovation in Real Estate” will 
have among its panel members the Royal 
Institution of Chartered Surveyors (RICS) 
Asean managing director Dexter See, 
Savills Malaysia managing director Allan 
Soo, Ministry of Finance Indonesia director 
general of state asset management Sonny 
Loho, and Khazanah Research Institute di-
rector of research Dr Suraya Ismail.

See is responsible for all of RICS’ op-
erations in Asean. He has more than 
two decades of experience in the real es-
tate industry covering all asset classes in 
Singapore, China, India and key cities in Asean.

Meanwhile Soo, who specialises in retail 
planning, research as well as retail devel-
opment and leasing, has advised retailers 
such as Isetan, Metrojaya, Jaya Jusco, Gi-
ant, Carrefour and KFC. He was respon-
sible for conducting the fi rst and only ge-
ographic information system (GIS)-based 
market plan survey for KFC involving data 

Putra World Trade Centre 
(PWTC), Kuala Lumpur from 
April 26 to 28. 

Final phase of residential properties in Sunway 
Cassia to be launched this weekend
BY  N ATA L I E  K H O O

PETALING JAYA: Sunway Bhd is 
launching its third and fi nal phase 
of properties at this Sunday in its 
Sunway Cassia residential devel-
opment in Batu Maung, Penang 
this Sunday.

“We will be launching 48 units 
of our 2-storey semi-dees, the Cy-
donia and Cydonia +, with prices 
starting from RM1.66 million on-
wards,” Sunway deputy managing 
director (property development di-
vision) Tan Wee Bee told Th eEdge-
Property.com.

“Th e 38 Cydonia units have built-
ups of 3,196 sq ft while the remain-
ing 10 Cydonia + units have built-
ups of 3,770 sq ft,” he added.

Th e third phase of residential 
properties has a gross development 
value (GDV) of RM96 million and is 
scheduled for completion by 2017.

“In conjunction with our recent 
announcement of the Sunway Prop-
erty Certainty Campaign, we are 
also off ering innovative packages 
for the homes in Sunway Cassia. 
Homebuyers who are interested to 
fi nd out more about the packages 
can do so during the launch event 
with our sales team,” he added.

Th e campaign enables buyers 
to place an initial down payment 

of 3% or 6%, pay off  the rest of the 
down payment over 12 to 24 months 
interest-free, and also off ers a 12:88 
guaranteed loan scheme by its fi -
nancial arm.

In June 2013, Sunway had 
launched the second phase of Sun-
way Cassia, which comprises Ade-
nia – 43 units of 3-storey terraced 
houses, and Boronia – 53 units of 

3-storey terraced houses.
“Th e GDV of phase two is RM114 

million and has seen sales of 95% 
to date,” said Tan.

Meanwhile, phase one of Sunway 
Cassia, which comprises 33 units of 
3-storey terraced houses with a total 
GDV of RM32 million, has been fully 
sold since its launch in April 2011.

According to Tan, Sunway Cas-

sia has excellent connectivity to 
George Town and the surround-
ing amenities.

It is 2.5 km to the Tun Dr Lim 
Chong Eu Expressway, 4 km to the 
Sultan Abdul Halim Muadzam Shah 
Bridge or Second Penang Bridge 
and 5 km to the Penang Interna-
tional Airport.

Surrounding amenities include 

the Queensbay Mall, Bukit Jambul 
Complex, INTI International Col-
lege Penang and the Subterranean 
Penang International Convention 
and Exhibition Centre (SPICE), for-
merly known as the Penang Interna-
tional Sports Centre (PISA).

Sunway Cassia is being devel-
oped on 23.12 acres of land and 
has a total GDV of RM242 million.

MOHD IZWAN MOHD NAZAM/ TheEdgeProperty.com

capture of 48,000 customers within KFC’s 
retail trade zones.

Another panelist, Sonny, was appointed the 
inspector-general of the Ministry of Finance 
Indonesia in 2011. Since 2015, he has been 
serving as the director general of state assets.

Lastly, Suraya has served on a number 
of national committees. Internationally, 
she has also provided consultancies in 
areas such as urban development and so-
cio-economic studies for the public and 
private sectors.

Besides the importance of innovation 
in the real estate industry, panelists will 
also touch on professional practices and 

market scenarios in real estate at both the 
local and international levels.

Dr  Chr is  Eves  from Austral ia’s 
Queensland University of Technology will 
be the moderator of the discussion.

Eves is a professor in property economics 
at the School of Civil Engineering and Built 
Environment at the Science and Engineering 
Faculty. Prior to entering Academia in 1994, 
he worked as a valuer for the State Bank of 
New South Wales.

Th e discussion will be held on April 28 
from 2:30pm to 4:30pm at PWTC.

IRERS is a real estate research forum held 
in collaboration with several international 

universities and property organisations. IR-
ERS 2016 is the eight in its series. It is held 
once every two years. Th eEdgeProperty.com 
is the media partner this year.

Besides the panel discussion, the event 
will also feature plenary sessions, parallel 
sessions, real estate forums and exhibition, 
and best poster awards.

IRERS aims to serve as the platform for 
reseachers to present new fi ndings on areas 
of concern aff ecting a broad spectrum of real 
estate issues. Th e policymakers, stakeholders 
and key players of the real estate industry 
are then able to make informed decisions 
from them, where relevant.

1. The living and 
dining hall of the 
actual show unit 
for viewing this 
Sunday.

2. Tan said 
Sunway Cassia 
has excellent 
connectivity to 
George Town and 
the surrouding 
amenities.

1. 2.

(From left) Suraya, Soo, Sonny and See 
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S
trata living is the norm in land-
scarce areas such as Kuala Lumpur 
and other cities in Malaysia. The 
concept of strata was introduced 
in Peninsular Malaysia in 1985 as 
a form of property ownership and 

development format that caters for the sub-
division of buildings to ensure higher density 
and better efficiency of land utilisation.

In 2007, the format of strata development 
was expanded to cover the gated and guard-
ed schemes with shared common property.

One could say that strata living is a form of 
community living which embraces the idea of 
“love thy neighbour” instead of “my home is 
my kingdom”, by housing several households 
or diff erent entities under one roof.

Thus, there is no one single owner and 
there are common areas and facilities to be 
shared with other unit owners such as the lifts, 
stairwells, corridors, lobby, and other facilities 
which are normally referred to as Common 
Properties. If these Common Properties are not 
well maintained or are mismanaged, the strata 
owners or occupiers will be on the receiving 
end. As such, there is a need for someone to 
manage and maintain the Common Proper-
ties for the good of all owners.

The responsibility to manage the Com-
mon Properties falls on the Developer upon 
delivery of vacant possession until the same 
is taken over by the strata owners themselves 
through the formation of a Management Cor-
poration (MC) as one cannot expect the De-
veloper to carry such an obligation without 
an expiry in sight.

Like a country managed by its Government, 
there are prescribed laws. A strata develop-
ment has regulations and policies set by the 
“Government” (MC) that its “subjects” (unit 
owners) must obey. Nonetheless, prior to the 
enforcement of the Strata Management Act 
(SMA) 2013, there was no prescribed “law” 
to obey and follow. Th us, Developers when 
selling strata units would normally require 

their purchasers to sign 
the Deed of Mutual Cov-
enants that usually serves 
as the house rules and/or 
guidelines for the dos and 
don’ts of living in a strata 
development. Th ere was 
no uniformity of rules and 
regulations among diff er-
ent strata developments.

Effective June 2015, 
there is a pre-set of “by-
laws” governing stratifi ed 
property as stipulated in 
the Th ird Schedule of the 
Strata Management (Main-
tenance and Management) 
Regulations 2015. It serves 
as a “law” to all existing and 
future strata developments 
notwithstanding whether 
there are already available 
house rules or the Deed of 
Mutual Covenants.

Th e prescribed by-laws 
aim to standardise the con-
trol, management, admin-
istration, use and enjoy-
ment of the individual 
parcels and the common 
properties of all strata de-
velopments, and for the 
ease of strata dispute res-
olution by the authorities and Strata Manage-
ment Tribunal (SMT).

Th ese by-laws cover the function and pow-
ers of the management body, general duties 
of the strata owners, etc. Furthermore, the 
prescribed by-laws may not be amended and 
any additional by-laws thereafter made by the 
management body that is inconsistent with 
the by-laws shall be deemed void and invalid.

For those who usually default in paying ser-
vice charges or fail to pay on time, they should 
be aware that it is now prescribed that a 10% 

late payment interest per 
annum be charged if one 
fails to pay their service 
charges within 14 days.

The management 
body is also allowed to 
publish a list of default-
ing strata owners on the 
notice board and cease 
their access cards and 
use of common facili-
ties (including parking) 
until the outstanding 
sum is paid. If that does 

not serve as suffi  cient 
deterrence for unit own-
ers to make payments 
punctually, the Com-
missioner of Buildings 
may issue a warrant of 
attachment to sell the 
fi xtures and fi ttings in 
that particular owner’s 
unit for the repayment 
of the outstanding sum. 
Such a stringent legisla-
tion aims to deter unit 
owners from being ig-
norant of their payment 
obligations for the man-
agement and mainte-
nance of the develop-
ment. No management 

can be eff ective without the fi nancial contri-
bution from all stakeholders.

Th e Joint Management Body (JMB) and 
MC and/or Subsidiary Management Cor-
poration may make additional by-laws or 
amend the by-laws by passing a Special Res-
olution. Upon passing the Special Resolution 
and adoption of the additional by-laws, the 
same shall be fi led with the Commissioner 
within 14 days for the JMB and within 30 days 
for the MC. A copy of the additional by-laws 
shall also be provided to the Strata Owners 

or authorised persons at a reasonable cost.

Unit owners’ obligations
Th e following highlights some of the duties and 
obligations of unit owners under the by-laws:
•  allow the MC access to his/her unit for 

purposes of investigating leakages or other 
building defects and to conduct mainte-
nance, repair works, renewing or upgrading 
works; and

• not to cause any disturbance, nuisance or 
danger to the neighbours such as keeping 
the volume at a low level after 11pm so as 
to not interfere with the rest or peaceful 
sleep of the other proprietors unless prior 
written approval for a specifi c function and 
for a specifi c duration have been obtained 
from the MC.
Strata management is the driver for any 

strata living. Ignorance of strata owners’ ob-
ligations is no longer tolerable and such ig-
norance can now be an off ence under the 
purview of the SMA 2013. Ignorance of one’s 
strata obligations may invite a hefty penalty.

Nonetheless, the law is only as good as its 
enforcement. If all unit owners observe their 
obligations without much interference from 
the management of the strata development, 
it is a win-win situation where the MC will be 
able to manage and maintain the project with 
suffi  cient resources. A properly-maintained 
development will defi nitely fetch better value 
appreciation for the unit owners.

BY  R A C H E L  C H E W

F
rom a real estate investor to becom-
ing a leader in development compa-
nies and now an author of a first-of-
its-kind real estate book, Dr James 
Tee attributes his journey in the in-
dustry to his sense of curiosity.

“I am a very curious person especially 
about the things that I am interested in. If I 
do not know much about the subject I am 
interested in, I will try my best to fi nd the 
answers – like on real estate for instance,” 
Tee tells Th eEdgeProperty.com.

Th e holder of a fi rst class honours degree 
in Engineering (Mechanical) from Universiti 
Teknologi Malaysia and a PhD in Material 
Science & Metallurgy from University of Cam-
bridge, Tee used to be the senior associate at 
McKinsey & Company, a global management 
consulting fi rm. He then joined Kurnia Group 
as general manager.

“I used to know nothing about real es-
tate, until my wife and I were planning to 
buy a house to be our home after we got 

married 13 years ago,” Tee shares.
Tee’s fi rst property was a million-ringgit 

condo in Mont’Kiara, Kuala Lumpur. Th e 
project was developed by premier high-rise 
property builder UEM Sunrise Bhd, then 
known as Sunrise Bhd.

“I was fascinated by Sunrise’s strong brand-
ing as it was able to establish a loyal group of 
purchasers. I was curious to learn more about 
Sunrise’s key success factors. As I gained more 
interest in the real estate industry, I began to 
think that if I carve a career in a fi eld I am in-
terested in, I could excel,” Tee off ers.

He began his real estate journey as a 
casual property investor but his growing 
curiosity and passion for real estate eventu-
ally led him to join GLM REIT Management 
Sdn Bhd, a subsidiary of GuocoLand (Ma-
laysia) Bhd as chief executive offi  cer (CEO) 
in mid-2011. However, a year later, he was 
off ered the position of executive director 
of a top property developer in the country, 
UOA Holdings, as well as one of the board 
members of UOA Asset Management until 
recently, when he joined Setia Awan Group, a 

From management 
consulting to property
James Tee is the author of Malaysian Real Estate Industry – 
Value Creation Strategies

Be aware of 
the prescribed 

by-laws for 
stratifi ed 

homes

BY  C H R I S  TA N

est motivation to write the book last year.
“Th e most challenging part of writing this 

book was the diffi  culty in accessing informa-
tion,” he says, as he holds up the 360-page 
book. “However, it was worth all the time 
and eff ort especially when readers, who are 
mostly industry players, tell me that this is 
a good industry reference book.”

Th e book serves to help property developers 
and investors know what is needed to succeed 
in the industry. Th e book covers topics such 
as risk and cost management, branding and 

marketing, as well as the various elements 
of success for diff erent types of projects in-
cluding high-rises, townships, malls and 
hotel developments. It also contains real 
life examples, case studies, best practices 
and interviews with industry experts.

Certain chapters were written in col-
laboration with industry players such as 

Simon Kwan of Sunsuria Bhd. Th e fore-
word was written by immediate 

past President of the Real Es-
tate and Housing Develop-

ers’ Association, Datuk Seri 
Michael Yam.

“I enjoy learning, men-
toring, and providing ad-
vice to property devel-
opers, managers and 
investors. I hope that by 
sharing knowledge and 
information, the book 

will become a personal 
legacy, and carve a footprint 

in society, and be an inspiration 
to many young industry leaders 
in the country,” Tee says.

developer originating from Sitiawan, Perak, 
as executive director in February.

“I’ve learned a lot from my previous 
roles. My new role is more challenging as I 
need to assist Setia Awan to achieve greater 
heights,” Tee says.

Tee has also taken on another challenge 
recently as the author of a newly-published 
book entitled Malaysian Real Estate Industry 
– Value Creation Strategies.

“I was searching for a book about the 
fundamentals of the Malaysian 
real estate industry when I fi rst 
joined the sector. Howev-
er, I found nothing ideal. I 
have always believed that a 
book like this is necessary 
both for industry players as 
well as people who want to 
know more about this indus-
try,” Tee says. In fact, he 
adds, this desire 
to educate peo-
ple about the 
local real es-
tate industry 
was his great-

Tee: I enjoy 
learning, 
mentoring, 
and providing 
advice to 
property 
developers, 
managers and 
investors.

If you have questions that you would 
like to pose to Chris, please go to the Tips 
section of  www.theedgeproperty.com 
to pose your questions
Disclaimer: The informa-
tion here does not constitute 
legal advice, please seek 
professional legal advice for 
your specific needs.
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LEGAL

Chris Tan is a lawyer, author, 
speaker and keen observer of real 
estate locally and abroad. Main-
ly, he is the founder and now Man-
aging Partner of Chur Associates.




